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HUGH R. LOUDON 
L. & L. & G. MANAGER 


Began Highly Successful Career With 
Company as Special Agent in 
Northwest 


HENRY W. EATON’S RETIREMENT 


J. B. Kremer, Now Deputy Manager, 
Has Spent Entire Business Life 
With Company 


After serving for thirty-one years 
as United States manager of the Liver- 
pool & London & Globe, Henry W. 
Eaton retired December 31. He had 
been with the company for fifty-two 
years. He is succeeded by Hugh R. 
Loudon, who has been with the com- 
pany since 1894 and deputy manager 
in New York since January 1, 1918. J. 
4. Kremer becomes deputy manager. 
Mr. Louden also succeeds Mr. Eaton as 
president of the Star Insurance Com- 
puny of America and as United States 
attorney of the Liverpool & London & 
Giobe. ; 

Mr. Eaton has not been in the best 
of health for a year or more and his 
desire to retire from active business 
has been known for some time. Hav- 
ing made so many fast friends among 
insurance men his leaving the business 
is a subject of sincere regret to his 
friends and associates. 

Mr. Loudon’s Career 

Hugh R. Loudon, the new manager, 
is a native of Scotland. He entered 
the insurance business in 1885 with the 
Minneapolis Mutual Fire and when the 
Western Millers Mutual of Minneapolis 
was formed in 1889 he entered that 
company. He later became manager 
of the chain of mutuals known as the 
Armstrong companies. He was local 
manager in Minneapolis. He entered the 
service of the Lancashire Fire in 1891 
and in 1894 engaged with the Liverpool 
& London & Globe as special agent 
assisting Joseph J. Windle, state agent 
for Minnesota and the Dakotas. He was 
later made state agent for Missouri and 
then returned to Minnesota as state 
agent. In 1909 he became deputy 4as- 
sistant manager in the Western depart- 
ment and was appointed assistant man- 
ager in 1915, coming to the New York 
office in 1916 as associate deputy mana- 

(Continued on page 16) 
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Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


Service to Policyholders and to Agents Unexcelled. 


FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 











Security 
Resources ample for 
all obligations. 


North British 


and Mercantile 
Insurance Co. 


ESTABLISHED 1809 


Service 
Expert advice on in- 


surance problems. 


E. G. RICHARDS, Manager 
Fire, Tornado, Automobile, 
Sprinkler Leakage, War Risk, 
Explosion and kindred lines 


UNITED STATES BRANCH 
76 William St., 


NEW YORK CITY 























SPRINGFIELD 


Fire & Marine Insurance Co. 
Cash Capital $2,500,000.00 


HE SPRINGFIELD for two-thirds of a century has 
transacted business solely under its own corporate 
name, without annexes, underwriting agencies or 
subsidiary companies. An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided repre- 
sentative of an undivided and independent company. The 
SPRINGFIELD stands today pre-eminent among American 
fire insurance companies. 


SPRINGFIELD MASSACHUSETTS 
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“FIFTEEN NEW YORK 
AGENCIES PRODUCE 
$122,827,521 LIFE 


$106,327,521 Was Regular Insurance 
and $16,500,000 Written on 
Jsroup Plan 


MYRICK, $15,0% 

L. A. Cerf $13,295,000; Charles B. 
Knight, $10,500,000, and Goulden, 
Cook & Gudeon, Over $10,000,000 


IVES & 


Many unusual records have been 
made in 1918 by life insurance agencies 
in New York City. 
presented here. 


A few of these are 
Ives & Myrick, man- 
agers for the Mutual Life, at 38 Nassau 
Street, say: 

“The initial premiums paid up to De- 
cember amount to $15,027,521. This 
showing is very satisfactory when we 
consider that at the first of August we 
were considerably behind our produe- 
tion of 1917, but business has revived 
during the last three months very con- 
siderably, and we have very nearly 
equalled our last year’s record, 

“We are very optimistic for the fu- 
ture, as it seems to us that the general 
business is going to be very good. The 
public has been educated to buying 
larger policies, primarily through the 
fact that the government placed the 
value of $10,000 upon the life of each 
of its soldiers. Then, too, the record 
the life insurance companies made in 
paying the influenza claims has been 
wonderful and beyond the conception 
of some people a few years ago. All 
of which is going to have a general 
good evfect upon the future of the busi- 
ness.” 

L. A. Cevf $13,295,000 

L. A. Cerf, general agent of the Mu- 
tual Benefit Life for Greater New York, 
advises The Eastern Underwriter that 
the production of his agency is slight- 
ly under that of 1917, the business 
for 1918 being $13,295,000. 

Unusual Year for C. B. Knight 

C. B. Knight, general manager of the 
Union Central Life in New York City, 
says that the paid for business of his 
agency for 1918 is $10,500,000. This 
is an increase of $250,000 over 1917. 
Mr. Knight says that the year 1918 was 
unusual, in that from beginning to end 
it was filled with good and bad spots, 
and that while there was plenty o° busi 
ness to be had, it was necessary to ex- 
ercise the greatest care in selection. 
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Mr. Knight’s agency has adopted as 
a slogan for 1919, “One million dol 
lars a month paid for,” and he says he 
is going to get it. 

Volume of Premiums Larger 

Wm. N. Compton, general agent of 
the John Hancock Mutual Life in New 
York City, reports that his production 
dropped off a little during 1918, as com- 
pared with 1917; the 19i8 business be- 
ing approximately $4,000,000. _ Mr. 
Compton says the volume of premiums 
is larger in his agency than it has ever 
been in one year, and the increase in 
premiums is considerably larger than 
ever before in the history of the agency. 
The average policy during 1918 was 
about $8,000. The death rate in the 
Compton agency is lower than in a 
number of years, and the deaths from 
influenza and from war service have 
been practically nil. 

Mr. Compton believes that 1919 will 
be the greatest year that the world has 
ever known in life insurance. 

former Manager Mix’s Agency 


©. A. Foehl, ordinary department 
manager for The Prudential, at 217 
Broadway, says his production last 


year was about $7,000,000 in individuai 
policies. Mr. Foehl has ‘been in charge 
but a short time, following the death 
of Manager Robert J. Mix. Mr. Foehl 
says that December was a fine month 
end the outlook for the new year is 
exceptionally good. He is favorably 
impressed with New York and the out- 
look for his agency next year. He 
feels reasonably sure that he will show 
a thandsome increase in business in 
1919. 
$4,000,000 for Mellor & Allen 

Mellor & Allen, general agents for 
the Provident Life & Trust. at 149 
Broadway, had a busy year. They say: 

“We lost from our producing force 
fourteen men, ten of whom saw service 
in France, three were decorated and not 
one casualty. Naturally, the loss of 
these men seriously interfered with our 
business. Mr. Mellor, of the firm, has 
been in the government service for the 
best part of the year, and we felt the 
loss of his personal production. 

“In addition to this, we lent our of- 
fice and services as headquarters for 
the Life Insurance Division of the vari- 
ous Liberty Loan campaigns. We are 
very glad of the opportunity to be of 
service, and the time and effort ex- 
pended was the least we could do. 

“Of course, we held to the produc- 
tion of business as best we could, and 
the result will nearly reach the four 
million mark. We consider this as fa» 
too low for an agency of our standing. 

“We look forward to the vear 1919 
being the greatest life insurance vear 
in the history of life insurance. With 
literallv millions of young men educated 
bv the War Risk Bureau to a minimum 
of $10,000 of life insurance, the educa- 
tional work of the agent has been made 
far easier. With the undoubted expan- 
sion of business in general and the in- 
ereasing need of protecting future earn- 
ines: with the largest center of finance 
end foreign trade being right here 1 
New York. our ambition for 1919 is to 
pay for $8,000,000 of insurance.” 

Cc. J. Edwards—$22.500,000 


Charles Jerome Edwards agency of 
the Equitable Life in New York and 
Brooklvn wound up 1918 with a nrodue- 
tion of $22.500.000. of whieh $6.100.000 
was regular and $16,400,000 group in- 
surance. 

R. M. Simons 

R M. Simons. general agent for the 
Home Life. at 115 Broadwav. produced 
$500.000. He savs that owing to cir- 
cumstances which were bevond his con- 
trol the nroduction was far below that 
of 1917, but that the business, on the 
whole, considering conditions existing 
during 1918. was satisfactorv. and that 
the avencv is looking forward with un- 
usually bright prospects to having a 
most successful business during the 
coming year. Every one in the agency 





Protect Your Loved Ones 





INSURANCE provides the only SAFE way 
For full information, call, write or phone: 


JOHN M. RIEHLE 


Equitable Life Assurance Society | 
of the United States, 


68 William St., New York City ’Phone 4343 John 
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Perez F. Huff $8,000,000 


Huff, 
Travelers, 


is most optimistic, and this, of course, 
is the spirit that means success. 
Goulden & Millar Enlarging 

The Connecticut General’s life depart- 


Perez F. 
partment, 


general agent, 


life de- 
at 63 Maiden Lane 
sums up the year’s work in this way: 


ment, in charge of Managers Goulden & “The life production of this agency 
Millar, 91 William Street, say they had foy 1918 will be about eight millions. 
a banner year, and add this item of ‘This is an increase of 33 1-3% over 
news: 1917. The production for December is 

“In order to facilitate the greatly in- about $1,500,000. This agency is just 
creased and growing business, the firms a little over three years old, and I be 
of Goulden & Millar, and Goulden & jieve has made a greater record than 


have been merged into the firm 
Cook & Gudeon. 


Cook, 
of Goulden, 


any life 
pany in this country. 
“The 


insurance agency in any com- 


machinery of our agency force 


“Our agency increased its life insur- ; 
ance by over $2,000,000, making a total is now well oiled and on the present 
production of over $10,000,000 for the productive basis should exceed twelve 


year. 


millions in 1919, and may possibly reach 


ei , . fifteen millions. My ambition is to 
In accident and health premiums the : aaa 
. F oe heve a ‘twenty-five million dollar 
increase was over 15 per cent., despite eee 
the great number of lapsed policies due * B y. 
to the men who were drafted for mili- “We have more large producers in 
tary service. comparison to age of agency, than any 
“In group insurance we did more than’ otiher life insurance gercral agency 1 
$500,000 in premiums.” the United States, some men writing 





QUITABLE 


Mutual in Principle and Practice - 
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I Prompt Payment of Death Claims | 
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Impregnable in Strength 
Enterprising, Conservative Management 
Comprehensive, Adaptable Policies 


Low Mortality Rate 





Efficient Service to Policyholders 


Training and Education for Agents 





A satisfied constituency gained by Fifty- 
eight years of public service 





These are some of the advantages enjoyed by 
representatives oy 


THE EQUITABLE LIFE ASSURANCE SOCIETY 
of the United States 


#8 For agency openings address: L 
W. E. Taylor, Second Vice-President 
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on the basis of a million yearly; some 
on the bas‘s of three-quarters of a mil- 
lion, and several one-half million 
agents. I believe in the practice, and 
not theory, of writing an application a 
dey, and have demonstrated even to 
rew agents that it can actually be 
done. Nineteen-nineteen looks like the 
biggest year in the history of life in- 
surance and our agency will do its 
snare to make it a record4breaker.” 

Robert L. Jones’ Office 
State Mutual Lif.’s representa- 
New York, Robert L. Jones, 
general agent and William F. Plume, 
associate, report that although during 
the year they engaged extensively in pa- 
triotic work they paid for upwards of 
# million dollars new insurance. They 
believe the coming year will show a 
marked increase in insurance written. 

Sisley & Brinkerhoff’s Record 

Sisley & Brinkerhoff, of 80 Maiden 
Lane, report as follows: 

“We have been more or less handi- 
capped owing to the absence of our Mr. 
srinkenhoff on naval service. However, 
we have paid for this year slightly over 
$1,500,000 of new life insurance, and 
look forward to a considerable increase 
of business during the year 1919.” 

What Meltzer & Co. Did 

Mark C. Meltzer & Co., general 
agents for the life department of the 
Travelers, at 76 William Street, say: 

“New life business paid for during 
this year by our agency is six and one- 
half million, showing an increase of 
about 25 per cent. over 1917. The 
growth of our agency during the five 
years of its existence with the Trav- 
elers has been gratifying, each year 
showing a marked increase over the 
previous one.” 

Spencer & Company. 

Thomas P. Spencer, of Spencer & 
Co,, general agents for the Travelers, 
at 149 ‘Broadway, has this to say: 

“The principal producers of our 
agency were devoting their entire time 
to war work up to about October 15, 
Mr. P. D. Gold, Jr., being one of the 
Four Minute Men speakers and I being 
connected with the Secret Service De- 
partment. Notwithstanding that, we 


The 
tives in 


have had a= satisfactory business 
throughout the year and a production 
of life business since November 1 of 


over $1,000,000, among that being four 
$100,000 risks. The prospects for the 
new yeur for new business are good, 
and we are looking forward to an enor- 
mous business during the early part of 
the year.” 

J. A. Goulden & Son, 
for the Penn Mutual, at 
issued $3,050,000 insurance during 


general agents 
180 Broadway, 
1918. 





TWO eeshebeeent RECORDS 
Day & Cornish one George F. Bower 
Report on Results Attained 
in 1918 
Day & Cornish, general agents for 
the Mutual rae at 790 Broad Streets 
Newark, N. J., advice The Eastern Un- 
derwriter Fae the new business paid 
for in 1918 is slightly in excess of 
$4,000,000. This is the highest yearly 
production in the history of the agency. 
George F. Bower, general azent x 
the Connecticut Mutual, Newark, N. 
says his agency produced ces end 
for $487,000 in 1918. 


NATIONAL LIFE, VERMONT 
1918 Production 10,247 Policies For 
$28,809,482 of Insurance—Present 
Dividend Scale Continued 


The production of business of the 
National Life of Vermont for 1918 
dropped off a little, as compared with 
1917. The straight new issue of the 
company for 1918 was 10,247 policies for 
$28,809,482 of insurance. The 1917 pro- 
ee was 12,291 policies for $29,160,- 

459 of insurance. 

The National Life’s directors have 
voted to continue the company s pres- 


- ent dividend scale in 1919. 
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L. A. Cerf Insures 
Agents and Employees 


PRUDENTIAL ISSUES POLICY 


An Expression of Appreciation of 
Faithful Service’ Rendered By 
Co-Workers 


The first general agent, to our knowl- 
edge, to give to his agents and em- 
ployees, life insurance via the group 
plan, is L. A. Cerf, general agent for 
Greater New York cf the Mutual Bene- 
fit Life. 

Mr. Cerf recently, through The Pru- 
dential Insurance Company, purchased 
a group policy providing for $1,000 of 
life insurance on approximately 80 lives, 
comprising the agents and employees 
of his office. 

Assumes Entire Cost 

In presenting the policy, Mr. Cerf en- 
closed the following letter, which forms 
a part of each policy: 

“To My Co-Workers: 

“Ever since the inception of this 
agency, it has been my ambition and 
my endeavor constantly to lend to the 
strength and unity of our relations, to 
the end that the greatest possible ad- 
vantages to all concerned might be se- 
cured. 

“In furtherance thereof, and also as 
an expression of my appreciation for 
your faithful service, this policy of life 
insurance is given you. In accepting 
this insurance you incur no part of its 
cost—that I take pleasure in aSsuming. 

“The plan, as finally decided upon, 
immediately insures you to the amount 
named in this certificate. Business c°n- 
ditions warranting, it is further our in- 
tention to continue the insurance so 
I.ng as your membership or employ- 
ment in the agency, under its rules, 
continues. 

“The policy provides that, in the 
event of your death at any time or 
place from any cause’ whatsoever, 
while you are still with the agency, 
your family or beneficiary will receive 
the amount of insurance then in force 
on your life. 

“If this tangible evidence of my ap- 
preciation for your efforts should add 
one iota to your happiness cr should 
coment more firmly and more endur- 
ingly our friendship, then its mission 
and its purpose will have been amply 
fulfilled.” 


VISITS PACIFIC COAST STATES 
T. F. Lawrence Vice-President, Mis- 
souri State Life on Agency 
Trip and Holiday 
T. F. Lawrence, vice-president of the 
Missouri State Life of St. Louis, ac- 
companied by Mrs. Lawrence, is mak- 
ing an extended trip, covering more 
than six weeks, visiting the company’s 
agencies in the Northwest and Pacific 
Coast states. Mr. Lawrence is com- 
bining with this trip, part of his vaca- 
tion. He spent the holidays touring 
southern California. Mrs. Lawrence 
joined her husband in Los Angeles, and 
is accompanying him in his visit to th» 
company’s agencies in Arizona, New 
Mexico and Texas on the homeward 

trip. 

Two striking samples of appreciation 
shown Vice-President Lawrence’ by 
some of the western agents of the 
Missouri State Life, was the writing 
of $105.000 personal business by D. D. 
Daly of Colorado Springs, and $125,- 
000 presented to him on the occasion of 
his visit to that office by General 
Agents Von Damm & Drake, at San 
Francisco. 

Mr. Lawrence is expected to return 
to the home office about January 15. 





DEATH CALLS 


WM. WINTON 





William Winton, assistant superinten- 
dent of agencies of the Mutual Benefit 
Life Insurance Company of Newark, 
died at his home in Upper Montclair, N. 
J., Thursday evening, December 26, of 
pneumonia Mr. Winton’s passing re- 
moves one of the most admirable char- 
acters connected with the agency end of 
the life insurance business known to 
The Eastern Underwriter. 

It is with keen regret that we record 
his death, and yet it is a pleasure to 
print some facts about his insurance ca- 
reer, and his lovable personality. 

Mr. Winton had been assistant super- 
intendent of agencies at the home office 
of the Mutual Benefit since October 1, 
1911. During the past seven years, he 
and A. A. Drew, superintendent of 
agencies, have visited all of the Mutual 
Benefit’s agencies, many of them annu- 
ally. As to his work, in this connec- 
tion nothing that we can say in com- 
mendation would ibe an exaggeration. 

Mr. Winton was born in Ithaca, Michi- 
gan, in July 1882. After attending the 
public schools, he went to Alma College, 
Michigan, and took a collegiate course 
there. He has been active in alumni af- 
fairs, and for some time past has been 
one of the trustees of Alma College. 


Led Honor Roll as Producer 

Mr. Winton took up insurance work 
immediately after completing his college 
course in 1904, associating himself with 
the Detroit agency of the Mutual Bene- 
fit. His greatest success was achieved 
as a life insurance salesman in 1909 and 
in 1910. In 1909 he was associated with 
J. Arthur Pino of Ithaca, Mich. of 
Winton & Pino, district agents. That 
vear, the Winton & Pino agency ranked 
first on the Mutual Benefit’s honor roll, 
on the basis of number of lives insured. 
The next year (1910) Mr. Winton was 


associated with Theodore E. Trombley 
(now general agent for the Mutual Bene- 
fit at Springfield, Mass.) in tne firm or 
Trombley & Winton, district agents, 
managing a department in the Detroit 
office of the company. That agency 
ranked first on the basis of number of 
lives insured on the Mutual Benefit’s 
honor roll for 1910. 

On the basis of his splendid work, 
both as a personal producer and as a 
manager, Mr. Winton was called to the 
home office as assistant superintendent 
cf agencies on October 1, 1911. His ap- 
pointment was hailed with satisfaction 
by all of the agents of the Mutual Bene- 
fit, with whose needs he was well ac- 
quainted, from his successful experience 
in the field. 

His Greatest Pleasure—To Serve 

Mr. Winton’s greatest pleasure was al- 
ways experienced in serving others. He 
was above all, a purely service man in 
everything he did. It is hard to realize 
that such a beautiful character, such a 
christian gentleman, such an indefatig- 
able worker in spreading the message 
of the higher and better things in life, 
such an eminently successful man in 
his chosen profession and in the worth 
while things of life so closely associated 
with it, has gone. The agents and the 
home office force of the Mutual Benefit 
have lost in the passing of Mr. Winton, a 
true friend; the Mutual Benefit has lost 
a valued officer, and the institution of 
life insurance and its management sees 
extinguished a light which was destined 
to illumine its councils in the develop- 
ment of the agency end of the life in 
surance business 

Mr. Winton is survived by a widow 
and two children, both boys, ages 4 and 
6 Funeral services were held on Mon 
day afternoon of this week at Upper 
Montclair, N. J. 
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Warren M. Horner 
With Metropolitan 


LOCATED AT MINNEAPOLIS 


Represents Company in Business and 
Group Life Insurance Depart- 
ments in Minnesota 


Warren M. Horner published in the 
daily papers of Minneapolis, Wednes- 
day morning of this week, a notice to 
the effect that the Metropolitan Life 
would give to the insurance press an 
announcement of his appointment as a 
representative of the company in the 
state of Minnesota, in the department 
of business life insurance, Mr. Horner 
further states, “that the appointment 
was also made with the specific purpose 
of extending to a larger number of 
business enterprises and individuals 
the unexcelled service of the Metropoli- 
tan in group or welfare insurance,” 
Continuing, Mr. Horner said: 

“The status of all its other offices 
and agents remain as heretofore, the 
new office being for the purpose stated 
although my contract covers the writ- 
ing of all ordinary insurance, whether 
personal or business contracts. This 
will enable me to write $1,000 or $1,- 
000,000 of life insurance in a single 
policy. I will write a small group of 
employees or one of many thousand 
in a blanket policy, or issue a policy 
to each individual of a group if de- 
sired, without medical examination.” 

Mr. Horner's work will be in connec- 
tion with Fourth Vice-President James 
K. Kavanagh, who has charge of the 
froup life insurance department of the 
Metropolitan. 


OVER $50,000,000 WRITTEN 
Provident Life & Trust Business 
Shows Result of Liberal War 
Clause 
Vice-President M. Albert Linton of 
the Provident Life & Trust, says that 
the paid-for new business for 1918, os 
the basis reported to the state insur- 
ance departments is approximately $52,- 
541,000, In 1917 the corresponding 
amount was $63,695,084. The larger 
volume of new business obtained in 
1917 was the result of a very liberal 
policy of the Company in the accept 
ance of risks without a war clause for 
a considerable period after the United 

States entered the war. 

During 1918 mortality experience 
shows an approximate ratio of actual 
to expected deaths of 89 per cent. on 
net amounts at risk, as against 44.5 
per cent. for 1917. Death loss during 
1918 among men in military and naval 
service, excluding influenza and pneu- 
monia deaths since September 20, has 
been about $350,000. Total loss from 
influenza and pneumonia since Septem- 
ber 20 has been about $1,250,000. 

The dividend scale in 1919 will be 
upon the same basis as the scale for 
1918. 


RETURNS TO EQUITABLE 
M. C. Meltzer Leaves Firm Bearing 
His Name to Engage in 
Agency Work 


M. GC. Meltzer of the firm of M. C. 
Meltzer & Co., general agents of the 
Travelers at 76 William Street, New 
York, has resigned his connection with 
that agency and firm, and has associat- 
ed himself with the Equitable Life As- 
surance Society in the agency depart- 
ment, under Second Vice-President 
William E. Taylor. 

Mr. Meltzer will work for the present 
time in New York City securing agents 
for the various agencies of the BEquit- 
able. Mr. Meltzer was with the Equit- 
able Life as a genera] agent before go- 
ing with the Travelers some five or six 
years adzo. 
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How Business 
Insurance Applies 


INSTRUCTS 


Haley Fiske, Vice-President Metropoli- 
tan Life, Explains How Policies 
Should Be Written 

Haley Fiske, vice-president of the 
Metropolitan Life, has written a letter 
to the superintendents and detached 
superintendents of that company on the 
subject of business insurance. On this 
subject, Vice-President Fiske writes: 

“The growth of the so-called ‘Busi- 
ness Insurance’ emphasizes the neces- 
sity of carefully ascertaining and dis- 
tinguishing between corporations and 
co-partnerships in connection with both 
of which, such insurance is taken out 
for the protection and perpetuation of 
business concerns. The confusion 
which often exists in the mind of an 
agent arises out of a failure to appre- 
ciate that the word ‘Company’ is used 
in connection with: 

Kind of “Company” Vital 

‘1. A business carried on by an in- 
dividual] under an assumed name, as, 
for instance, ‘The Jones Company,’ 
which, as a matter of fact, may simply 
be a name under which Mr. Jones in- 
dividually transacts business. 

“2 A business carried on by two or 
more partners under a firm name, as, 
for instance, ‘The Jones Company,’ 
which is the name of a firm composed 
of Mr. Jones and Mr. Smith. 

“3. A business carried on by a cor- 
poration, under a corporate name, as, 
for instance, ‘The Jones Company,’ the 
stockholders in which are Mr. Jones, Mr. 
Smith and Mr. Robinson and others. 

“These three kinds of ‘Companies’ 
are essentially different and the di‘fer- 
ence is vital as regards life insurance. 


Application of Insurance Defined 

“In the first case, the business be- 
ing solely that of Mr. Jones, any 
life insurance taken by him would be 
simply personal insurance on his own 
life payable to his estate, or to a per- 
sonal beneficiary as usual. 


“In the second case, it frequently 
happens that the partners may wish 
to protect their individual interests 


against the death of one or all mem- 
bers of the firm, as, for instance, to 
provide a fund to buy out the partner’s 
estate at death. In such case, the bene- 
ficiary named in the policy should not 
be the firm, for the reason that if the 
firm be named as beneficiary, the pro- 
ceeds of the policy would be paid to the 
firm that is, to ‘The Jones Company,’ 
and, under the law, would be distribut- 
ed not only to the surviving member, 
or members, but also to the estate of 
the deceased member upon a liquidation 
of the affairs of the firm, which usually 
follows the death of a member. The 
proportion of such payment, which 
would thus go to the estate of the de- 
ceased member, would, therefore, not 
be available to carry on the business 
of the firm, and the purpose for which 
the insurance was taken out would be 
defeated. The proper way to write a 
policy, in the case of a firm, taken out 
to protect the business, is to obtain poli- 
cies on the life of each member, payable 
to the other member, or members, 

“In the case of a corporation, a policy 
on the life of any individual stock- 
holder, officer or employee is properly 
written in favor of the corporation, that 
is, in the name of ‘The Jones Com- 
pany,’ and upon the death of the insured 
the amount is paid to the corporation 
and becomes a part of its assets, re- 
maining in the business without obliga- 
tion to liquidate and make distribution 
as in the case of a partnership. The 
reason for the distinction is that corpo- 
rations continue in existence notwith- 
standing the death of an individual 


stockholder, his stock merely passing to 
his estate, whereas partnerships do not 
ordinarily continue after the death of a 
member and the business has to be 
wound up and the proportionate inter- 
ests of the members distributed to them, 
For insurance in favor of a corporation, 
we have a special application form, No. 
036 Corp. which should always be used 
in such cases. 


Agent Must Be Careful 


“Agents must be extremely careful 
when taking applications for insurance 
payable to a ‘company.’ The agent 
should ascertain by inquiry of applicant 
whether the ‘company’ is a partnership 
or a corporation in order that he may 
use the proper form of application and 
determine the proper way to designate 
the beneficiary, thus enabling the home 
office to meet the intention of the appli- 
cants. Ordinarily, if the interests of the 
owners are represented by shares of 
stock as distinguished from mere pro- 
portionate interests in the business, tne 
enterprise is a corporation. Also, if 
the ‘company’ has a seal, it will be 
found to be a corporation. 


Relationship Explained 


“A word of explanation may be in 
order regarding the ‘relationship’ be- 
tween a life proposed and a proposed 
beneficiary. The word ‘relationship’ as 
used in the application covers not only 
blood or family ties, but any business 
relation. Thus, where a ‘partner’ is 
named as proposed beneficiary, the re- 
lationship should be stated as ‘business 
partner’ ; where the insurance is taken 
as colllateral for an indebtedness, the 
relationship should be stated as ‘credi- 
tor.’ And because of these business 
relations, care must be exercised by the 
agent in properly ascertaining whether 
if be the applicant’s desire to reserve 
the right of changing beneficiary at will. 
Generally speaking, where the insur- 
ance is taken for the protection of a 
partner, or a creditor, it cannot be the 
intention to reserve the right of change 
of beneficiary, because it would give the 
insured the opportunity to defeat the 
very purpose of the insurance by chang- 
ing the beneficiary, without the con- 
sent of the partner or creditor, after 
the policy has been issued. So that, in 
these cases of business obligation, the 
answer to the question ‘Do ‘vou reserve 
the right to change beneficiary?’ al- 
most without exception should be ‘No.’ 
But it must be remembered that in In- 
diana the law requires that the insured 
retain the right to change beneficiary 
and that in the Provinces of Canada 
there are various regulations which con- 
trol, even in the face of any attempt to 
reserve or waive in the application, the 
right to change beneficiary.” 


GREAT YEAR FOR TRAVELERS 


All Departments of New York Branch 
Collected Premiums of Over Twelve 
Million Dollass 


J. G. Batterson, resident director of 
the Travelers in New York, adviseq The 
Eastern Underwriter that 1918  pre- 
miums in all departments actually in 
the Home Office December 31, amount 
to $12,600,000. Of this, $8,000,000 is 
liability business and the remainder is 
divided among the personal accident, 
life and group insurance lines. Every 
department shows a handsome increase 
over 1917. When Mr. Batterson's fa- 
ther, who was president of the Travel- 
ers, died, in 1901, the total premium 
income of the company was $8,000,000. 
This indicates, as nothing else could, 
the growth of the New York branch. 
Mr. Batterson says that the premium 
income of the two companies, the Trav- 
elers Insurance and the Travelers In- 
demnity, will be over $50,000,000 for 
1918. The assets of the life company 
will be $150,000,000. 


Bill to Safeguard 
War Risk Insurance 


GUARDS CONVERSION FEATURE 





Would Extend Time for Sixty Days 
From Date of Discharge or Pro- 


mulgation of Rules 





Washington, D. C. Jan. 2.—Con- 
gressman White, of Maine, has intro- 
duced a bill into the House of Repre- 
sentatives providing for the continuance 
of the war risk insurance for soldiers 
and sailors as term insurance pending 
the promulgation of rules for the con- 
version of such policies by the Bureau 
of War Risk Insurance. Mr. White con- 
templates amending section 404 of the 
law by the inclusion of the provision 
“That until such regulations prescribing 
the forms, terms and conditions of In- 
surance into which term insurance may 
be converted shall be promulgated and 
for sixty days thereafter, the term in- 
surance carried at the date of discharge 
of every honorably discharged person 
entitled to insurance under this Ar‘ticle 
whether heretofore discharged — or 
whether discharged hereafter prior to 
the expiration of said sixty days shall 
be deemed to be, and shall be con- 
tinued in full force until the expiration 
of said sixty days unless sooner con- 
verted, without the payment of pre- 
miums thereon.” 


$3,000,000 APPLIED FOR 
National Fidelity Life of lowa Arranges 
for Development of Home 
City Territory 

The National Fidelity Life of Sioux 
City, Iowa, of which Ralph H. Rice is 
president, is just closing its third year’s 
business. The Company's books on De- 
cember 31st showed approximately $9,- 
000,000 of paid for business. The new 
business applied for, for 1918 was slight- 
ly under $3,000,000, as compared with 
$3,500,000 in 1917. 

The National Fidelity Life is devel- 
oping its business in its own home City. 
Recently the Company secured T. W. 
Bardage, who was formerly with the Mu- 
tual Life agency in Chicago, and placed 
him in charge of the Sioux City agency. 
Although only in harness one month, Mr. 

tjardage has developed some fine busi- 
ness, and is enthusiastic about prospects 
for the future. 

The Company reports that renewals 
have been exceptionally favorable, run- 
ning between 85 and 90 per cent. For 
age of Company, the National Fidelity 
Life in volume of business, quality of 
business, and ratio of renewals, presents 
a very good front. 

In his report to the Finance Committee 
in December, President Rice said: 

“In nearing the end of the third year 
of the Company’s existence, it is a 
matter of gratification that our report 
shows a most healthy condition, not 
only as to assets, but in valuable and 
permanent connections made, public 
good will and confidence, plus an un- 
broken record for substantial growth. 
The paying of all claims on the day 
completed proofs are received has ob- 
tained in each single instance.” 


WAR RISK PAYMENTS 





Secretary of Treasury Seeks to Cor- 
rect Misunderstandings Regard- 
ing Rights of Beneficiaries. 
Secretarv Glass of the United States 
‘lreasury Department has issued the 
following statement relative to the 
rights of relatives and beneficiaries un- 

der the War Risk Insurance Act: 


“Considerable confusion and much misunder 





standing seems to prevail among the rela 


tives and beneficiaries of men in the military 
and naval service as to their rights under the 


War Risk Insurance Act. Many mothers and 
fathers named as beneficiaries of the govern- 
ment insurance applied for by their sons have 
gained the impression that they must prove de- 
pendency in order to receive payments of in- 
surance. This is an entirely erroneous im- 
pression probably due to a confusion of the in- 
surance and compensation provisions of the Act 
of Congress of October 6, 1917, and to a mis- 
taken assumption that the terms ‘insurance’ 
and ‘Compensation’ are used interchangeably 
whereas they represent two entirely separate 
and distinct benefits. 

“Insurance is payable regardless of any de- 
pendency and a beneficiary designated in an 
application for government insurance if within 
the permitted class of spouse, child, grandchild, 
parent, brother or sister is entitled to receive 
the insurance in monthly installments without 
proving any dependency upon the insured. 

“ ‘Compensation’, however, which is separate 
and apart from insurance and takes the place 
of the pensions provided under the old pension 
system is payable only to a wife, child, depend- 
ent mother or dependent father of a man who 
is disabled or dies as a result of injury suf- 
fered or disease contracted in the line +f duty 
while employed in the active service. Com- 
pensation may be payable in addition to insur- 
anee, but a mother or father must prove actual 
dependency in order to receive monthly pay- 
ments of compensation although they will re- 
ceive the insurance in monthly installments if 
named as the beneficiary thereof whether they 
are dependent or not. 

“No dependency need be shown by any bene- 
ficiary in order to receive the government insur 
ance, but a mother or father must prove actual 
dependency upon their deceased son for the 
necessaries of life in order to receive the ad- 
ditional payment of compensation.” 





INDIANAPOLIS LIFE’S YEAR 
Over $15,000,000 Insurance in Force— 
No Extra Premium Charged 
for War Hazards 


Frank P. Manly, president of the In- 
dianapolis Life, says that the company’s 
volume of new business for 1918 is 
very satisfactory,a healthy increase 
over 1917. ‘The present year closed with 
about $15,800,000 in force and assets of 
$1,500,000. This gain was hardly ex- 
pected at the home office, for the rea- 
son that a number of fieldmen had en- 
tered military service. 

As to mortality, President Manry 
says: “Old Mortality did not single 
us out for his kindly smiles during the 
influenza epidemic. He frowned on us 
proportionately as often and as hard 
as on the rest of the life companies. 
Our death claims for 1918 will be about 
double that of 1917.” During 1919 the 
company will keep plugging at it, as 
usual. The Indianapolis Life was 
never ambitious for rapid growth, but 
has always tried conscientiously to con- 
sider its policyholders’ interest first,— 
to take the ‘best care it can of those it 
has. The management believes that is 
the best way for a mutual company to 
establish itself. 

The Indianapolis Life has not levied 
extra premiums up to date to cover 
war-time hazards, notwithstanding the 
provision in the policies of the com- 
pany permitting it to do so. 

The company takes the position that 
policyholders who are now in the service 
are fighting the battles of those who re- 
main behind and the company does 
not now intend to levy the increase in 
premium rates on policies issued prior 
to our entry into the war, unless the 
demands of safety make it absolutely 
essential to do so. In other words, the 
company will not take advantage of its 
prerogative to charge this premium, 
even though this should cause a reduc- 


tion in dividends paid during the 
period of the war. 
The company claims mortality of 


only 331% per cent. of the expected 
since it was organized; assets invested 
in 6 per cent. Indiana and Illinois real 
estate mortgages, at less than half the 
appraised valuation; not an unpaid 
death claim; never a lawsuit; liberal 
annual dividends and 20 per cent. extra 
dividends at the end of the tenth policy 
year. 
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New England Mutual 
“Perfection Policy” 


ALL CONTRACTS ARE REVISED 





Designed to Broaden the Scope of 
Real Insurance Service. to 
Policyholders 


with January 2, the New 
England Mutual Life Insurance Com- 
pany issued new policy contracts for 
all the forms of life insurance *hat the 
company writes. This action was taken 
to meet the request for every desirable 
type of protection that properly comes 
within the field of a life insurance com- 
pany. The company states that the 
scope, flexibility and desirability of the 
new policies surpass the previous stand- 
ard issued by them. Speaking of these 
new contracts, the “Pilot” says there 
are four classifications: 

“1. As heretofore, our list of contracts 


Beginning 


includes the regular forms—life, en- 
dowment and income policies. 
“2. To these regular forms are at- 


tached, on the same conditions that now 
prevail, the waiver of premium provi- 
sion. 

“3. An edition of poli- 
cies providing for the payment of a 
monthly income—all payable on the 
basis of $10 a month, the amount of 
the insurance being determined by the 
monthly income. 

“4. Finally and most important, a new 
group of policies is described under the 
appropriate title. ‘The Perfection Pol- 
icy. These include our regular ordi- 
nary life, limited payment life, and en- 
dowment, to which are joined as essen- 
tial parts thereof, these three provi- 
sions: 

“(a) Waiver of premium in case of 
total and permanent @Cisability if it oc- 
curs before attaining age 65. 

“(b) A monthly income to the policy- 
holder during such disability, of $10 for 
each $1,000 of insurance, a sum equal 
to 12 per cent. per annum of the face 
amount of the policy. 

“(c) A double indemnity, which 
means twice the face amount of the pol- 
icy, payable to the beneficiary in the 
event of the death of the policyholder 
through accident before age 65. 

“These three valuable provisions com- 
pine to form the distinguishing features 
of our new ‘Perfection Policy.’ It is 
impossible, in the limited space of this 
article, to give an adequate concep- 
tion of the important advance in life- 
underwriting by our company that these 
provisions imply. ‘They are logical ex- 
tensions of the broad principle of help- 
ing the policyholder to maintain his 
contract in force, and of rendering ‘the 
fullest indemnity for disability from ac- 
cident, and also for accidental death, 
by uniting the protection of accident 
insurance with that of life insurance. 

“The result is a policy of extremely 
great and evident value to the insured, 
and therefore of the highest selling 
quality. Its provisions absolutely re- 
move the objection that disability may 
force a man to lose his insurance at 
the very moment he needs it most; and 
at the same time, they provide a double 
indemnity against a fatal accident, thus 
giving the most valuable form of pro- 
tection in the market. 

“With the new monthly income and 
‘Perfection Policies,’ we are armed not 


entirely new 


merely to meet al] legitimate compe- 
tition, but also to broaden the scope 
of a real insurance service that is 


bound to bring to our company large 
numbers of new and satisfied policy- 
holders. This, of course, is the final 
test of all life insurance service, and 
it is a test that these policies will stand 
at every point,” 
Synopsis of Perfection Policy Contract 
Based on $25,000 Insurance 

First. Waiver of premiums—If the in- 
sured, before attaining the age of 65 
years, becomes physically or mentally in- 


ACTION ON INFLUENZA 


American Life Convention Companies 
Will in All Probability Act 
Independently 





The Eastern Underwriter is advised 
by President E. G. Simmons of the 
American Life Convention that the Con- 
vention is not undertaking, and in all 
probability will not take any action as 
a body, concerning the influenza epi- 
demic. President Simmons says: 

“While in New York recently, I dis- 
cussed personally the situation with a 
number of my friends in the insurance 
business, representing companies in the 
East and in the West and companies 
both large and small. I also took the 
liberty to discuss the matter informally 
with a number of the insurance com- 
missioners, and we have all reached one 
general conclusion, that each individual 
company will have to handle itself and 
I feel quite sure when the matter is 
taken up by each company with the in- 
surance commissioner most interested 
in the preparation of ite statement it 
will be handled in a way that will show 
co-operation on the part of the com- 
panies with the insurance  depart- 
ments.” 


AETNA LIFE MEN MEET 

Agents working under the direction 
of K. A. Luther, of Syracuse, manager 
of the Central and Northern New York 
agency of the Aetna Life, have held 
their annual three-day convention in 
Syracuse. All reported a record busi- 
ness for 1918 and say the outlook for 
1919 is better still. 


capacitated, so as to be permanently un- 
able to engage in any occupation or pro- 
fession; or loses both hands, or both 
feet, or one hand and one foot, or the 
sight of both eyes, the company will 


require the payment of no premium 
thereafter due upon the policy. 
Second. Monthly income.—During 


the continuance of such disability, the 
company will also pay to ‘tthe insured 
an income of $250 a month, or $3,000 a 
year, which is 12 per cent. of the amount 
insured. 

Such waiver of premiums and income 
payments will not affect any other ob- 
ligation of the company under the pol- 
icy, and the sum insured will be pay- 
able, and the loan and cash values and 
shares of surplus will be available, for 
the same amounts and in the same man- 
ner as if all premiums waived had been 
paid by the insured. 

Third. Double indemnity in case of 
death from accident.—If the death of 
the insured occurs before having at- 
tained the age of 65 years, as the direct 
result of an accident, the company will 
pay the sum of $25,000 in addition to 
the face amount of the policy, making 
the total payment in case of death by 
accident $50,000. 

Options and Privileges 

Grace of 31 days, without interest, 
for the payment of premiums. 

Yearly returns of surplus, which may 
be received in cash, used to reduce 
premiums, applied to increase the 
amount of insurance, or left with tho 
company to accumulate at interest. 

Loans after two years for the pay- 
ment of premiums. 

Cash loans after three 
miums have been paid. 

Privilege of exchange to any other 
form of policy, except term, to meet 
future conditions. 

After the payment of three annual 
premiums cash surrender values for 
the full legal reserve. 

Participating paid-up insurance, with 
yearly increasing cash and loan values. 

Participating extended insurance, 
with yearly decreasing cash values. 

No restrictions regarding war service 
after two years. 

Incontestable after one year if pre- 
miums are paid and war service pro- 
vision is observed. 


annua] pre- 


Adds Three Per Cent. 
To Adult Policies 


PRUDENTIAL NOTIFIES AGENTS 


Concession Granting Paid-Up Policies 
to Assureds Who Have Attained 
Age 75 Continued 

Under yesterday’s date, President For- 
rest F. Dryden of The Prudential sent 
the following notices to superintendents, 
agency organizers, and detached assist- 
ants of that company, in connection 
with dividend additions on special adult 
policies issued in 1894, and the conces- 
sion made first in 1907, whereby indus- 
trial life policies dated prior to January 
Ist, 1907, the insured under which hav- 
ing attained age 75, policies made free 
or paid-up, being continued. 

Adult Policy Dividend Additions 

“Special Adult policies issued in 1894, 
prior to January 29 of that year, are 
entitled, according to their terms, to a 
fifth dividend addition on reaching their 
twenty-fifth anniversary during 1919. 
The addition will be 3 per cent. of the 
face value of the policy and will be con- 
sidered part of the policy and subject 
to the same conditions and agreements. 
It will not be necessary to send the 
policies in for endorsement, unless at 
the special request of the policyholder. 

“The dividend addition referred to 
above will be in addition to the paid-up 
addition of 1 per cent. described in 
Form 769, which paid-up addition will 
be in force as from January 1, 1919, pro- 


Reinstatement in case of lapse upon 
evidence of insurability. 

The choice of several very liberal and 
valuable instalment options, by eithe, 
the insured or the beneficiary. 

Every provision of the contract is 
clearly set forth in plain, simple lan- 
guage, easily read and understood. 

Perfection policies will be issued only 
te persons who rate as standard risks, 
and not more than $25,000 on any one 
life. 

Life premiums $1,000 of insurance. 

Policies with waiver of premium and 
income during disability and double in- 
demnity, disability income $10 monthly. 


Life (Life Life Life Life 

Age Life »” 25 20 15 10 
DP. secnes $18.90 $23.70 $25.90 $29.40 $35.60 $47.90 
Te «senes 19.30 24.00 26.20° 29.80 36.00 48.00 
 éeeees 19.70 24.30 26.70 W.30 3% 49.30 
me) ahatiw 20.00 24.70 27.00 W.70 36.90 49.80 
oe tacnnd 20.50 25.00 27.50 31. 37.50 50.50 
20 20.90 25.40 27.80) 31.60 38.00 $1.20 
 guitcen 21.40 25.80 28.20 32.00 38.60 52.00 
Se xeenee 21.80 26.20 28.60 32.50 39.20 52.70 
23 owes 22.500 26.0 29.10 33.00 39.70 53.50 
24 22.80 27.10 29.60 33.50 40.30 54.20 
25 23.40 27.0 WAO0 34.10 41.00 55.10 
ME esates 24.00 28.00 30.600 34.60 41.70 55.90 
i wawese AG 28.50 31.10 35.30 42.30 56.80 
28 25.20 2940 31.60 35.80 43.00 57.70 
29. www... 25.80 29.50 32.20 36.40 43.40 58.00 
me secede 26.50 WA 32.80 37.00 44.50 59.60 
BL oases. 27.20 WD 33.40 37.80 45.20 60.70 
a weaves 28.00 31.40 34.10 38.40 4600 G61.@ 
TP «usses 28.280 32.10 34.20 39.10 46.80 62.70 
BE: seanes PO 32.9 35.50 39.9) 47.70 63.80 
” asinsae 30.50 3340 36.20 40.70 48.0 61.90 
36 . 31.50 34.30 37.0 41.6 49.50 66.20 
a saenen a 32.50 35.20 37.8) 42.50 50.50 67.20 
> sseiah a 33.50 36.20 38.70 43.20 51.50 68.0 
39 . 3.0 37.10 39.70 44.20 528 69.90 
40 . 3520 3D 400 455% 53.0 71.2 
41 37.00 39.30 41.70 46.30 S48 72.70 
ae 38.40 40.50 42.90 47.40 56.10 74.10 
1 sevcas 39.80 $41.80 44.20 48.60 §7.10 75.70 
eee 41.30 43.20 45.50 49.80 58.50 77.20 
Te svvias 42.1% 44.70 469 51.10 59.80 78.90 
eer 44.70 46.30 48.50 52.20 61.40 80.50 
TF svsves 16.0) 48.00 50.20 5440 63.00) 82.40 
Te weuseus 48.50 49.90 52.00 56.10 64.20 84.30 
eee 50.70 51.80 53.80 58.00 66.40 86.10 
oe see 52.90 53.90 55.90 69.00 68.10 88.20 
De wavene 55.40 62.20 70.40 90.40 
es. amici 57.9”) 4.50 72.70 92.6 
a « aaa &#).9 67.10 75.30 95.00 
we beau 63.90 69.20 78.00 97.40 
55 .. 67.10 72.70 81.00 100.10 
a 70.70 «s+» 103.40 
SF soscve 74.40 - 107.00 
a -nmaecas 78.0) _— 110.80 
i  sapves 82.9) ee 114.80 
eee 87.70 e058 vue er eee 119.40 
When the insured reaches age 65, any 


premium thereafter falling due will be 
reduced to the corresponding premium 
for a policy without the additional pro- 
visions, 


vided the premium due January 6, 1919, 
is paid. 
Industrial Policy Concessions 

“The concession first made in 1907, 
whereby Industrial Life policies datea 
prior to January 1, 1907, the insured 
under which attained age 75 or who may 
attain age 75 during the year for which 
the concession is granted, are made free 
or paid-up policies, is hereby continued 
for 1919. 

“Lists of policies which will become 
entitled to this concession during 1919 
will not be sent from the Home Office, 
but agents should send in such policies, 
together with Form 4756 and the pre- 
mium receipt book, as soon as premiums 
have been collected up to the seventy- 
fifth birthday. It is expected that this 
matter will be followed up very closely 
by our field representatives. Upon re- 
ceipt of the policies at this office, en- 
dorsements will be placed on them con- 
tinuing the full amount of insurance 
in force during the lifetime of the in- 
sured without further payment of pre- 
miums. 

“If there are any cases belonging 
to the year 1918 which have not yet 
been sent in for endorsement, kindly 
see that they are forwarded without 
delay. 

“Industrial Life policies dated Jan- 
uary 1, 1907, to December 31, 1915, be- 
tome automatically paid up on the sev- 
enty-fifth birthday, and those dated 
after January 1, 1916, on the anni- 
versary preceding the seventieth birth- 
day of the insured, according to their 
together with the premium receipt book 
terms. Such policies need not be for- 
warded for endorsement, but Form 4756 
should be sent in.” 


RE-INSURES ITS MEMBERS 


Metropolitan Life Takes Over Entire 
Life Insurance Business of 
Verhovay Aid Association 

One of the important insurance trans- 
actions of 1918, of which we have seen 
no mention, was that of the re-insur- 
ance of the Verhovay Aid Association 
by the Metropolitan Life. This trans- 
action involved the re-insurance of the 
entire life insurance business of the 
associations membership, numbering 
about 24,000 lives, and involved ap- 
proximately $24,000,000 of business. 

The Verhovay Aid Association is lo- 
cated at Hazleton, Luzerne County, Pa. 
It is an old and well-known organiza- 
tion for sick, accident and death bene- 
fits. It was established February 21, 
1886. 

Under the terms of its contract with 
the Metropolitan Life, the association 
reinsured its members in the amount 
of $1,000 each; also any members who 
might increase their insurance in the 
association, in a sum not exceeding 
$4,000. It also covers such persons as 
later were or may be admitted to mem- 
bership in amounts from $1,000 to $5, 
000 each. 


CONTINUES GENERAL AGENCY 


He-man Robinson Will Conduct the 
Business of M. C. Meltzer 
& Co. 


There is to be no hitch in the opera- 
tions of the 76 William Street general 
agency of the Travelers due to the re- 
tirement of M. C. Meltzer. Herman 
Robinson, the remaining member of the 
firm, will continue the business. 

Mr. Robinson is thoroughly familiar 
with all the workings of the agency, 
and the attention which has marked 
its progress during the past five years 
will not be lacking. 

AETNA LIFE RESULTS 

The Aetna Life’s business for 1918 
will be about the same as that for 
1917. The company has not decided to 

ake any change in its dividend scale 
for the new year. 
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ARTHUR E. CHILDS, President 
LIFE, ACCIDENT, and 


covering Permanent and 





The Columbian National Life Insurance Company 


total 
Indemnity for Loss of Time— 
A Combination That Means Money for the Agent 


Agents seeking Attractive Contracts in good territory are invited to 
correspond with the Agency Department of the Company. 


BOSTON, MASSACHUSETTS 
HEALTH INSURANCE 
Disability and Weekly 








Successful Writer 
Although Blind 


JAMES E. McCORMICK’S WORK 
California Life Man’s Achievements 
Furnish Shining Example to More 
Fortunate Associates 


No finer example was ever shown of 
what grit, determination and ‘boundless 
cheerfulness will accomplish under 
seemingly insurmountable — difficulties 
‘than is displayed in the experience of 
James E. McCormick of Modesto, Cali 
fornia. He ranks among the successful 
insurance men of his state. His achieve 





JAMES FE. 
ments stand 


McCORMICK 


out as a demonstration 
of what some men may accomplish 
although heavily handicapped. Mr. 
McCormick lost his eyesight through an 
accident, in 1912, while managing the 


Modesto Morning Herald. After two 
years of fruitless endeavor to regain 
his sight the turned to insurance and 


has built up a substantial business in 


fire, accident and life. 


Mr. McCormick has written $63, 
000 in two months leading thirty-one 


experienced New York Life men in his 
division. To date, which means eleven 
months in the life insurance game, he 
has rolled up about $130,000 of first 


class written and accepted business. He 
is possessed of a ready wit, clever per- 
sonality and keeps the sunny side on 
top at all times. He uses a blind sys- 
tem of reading, prepares his rates this 
way and has no trouble in having his 
applicants fill out their own forms. 
Mr. McCormick has passed through 
the chairs of his local Jodge of Elks and 
recently returned from the Grand Con- 
vention of the Order at Atlantic City. 
lt is significant that although blind Mr. 
McCormick returned home with twice 
as much to talk about as any other 
delegate. He is the author of many 
short plays, and his ritual for Mother's 
Day was adopted by the Order. He is 


known as California’s blind orator, is 
a leading Four Minute Man and ac- 
tive in wl civie affairs. He dances, 


and swims and enjoys it immensely. He 
has visited twenty-eight states. 

“T have a lot to sée and hear in life 
yet,” said he recently. “I am but thirty- 
six, and do not intend to miss any- 
thing even though I am a resident of 
Shadowland. The theater means much 
to me and with a good imagination 
and a patient wife who describes 
scenes, why even the movies are not 
altogether lost to me. 

“1 don’t worry. Worry never helped 
anyone for it simply unfits one for 
life’s work. Sorrow is bound to come 
to each of us but for Heaven’s sake 
dcn’t move out all the laughter and 
sunshine and let this old bugbear and 


his family of grouches, despairs and 
failures take full possession of your 
heart. Wear a smile, learn to laugh 
heartily and life will show its silver 


linings even though the sky at present 
is rather dark,” says this life insur- 
ance success who cannot see a thing. 

McCormick had hoped to ‘be able to 
reach France as a monologist and en- 
tertainer for work among the base hos- 
pitals. Had the war continued he 
might have been taken into the govern- 
ment service in connection with the 
reconstruction work among the blinded 
soldiers. 


MIDWEST LIFE OF NEBRASKA 

N. Z. Snell, president of the Midwest 
Life Insurance Company of Lincoln, 
Nebraska, advises The Eastern Under- 
writer that that company wrote approxi- 
mately $2,000,000 of life insurance dur- 
ing 1918, as against $2,728,000 in 1917. 
The company issues only non-participat- 
ing policies. The new plans for 1918 
are not sufficiently perfected to make 
announcement of them at this time. 





next birthday to 60 years. 
INDUSTRIAL POLICIES 


anteed by State Endorsement. 


ASIL S. WALSH, President 














are in full immediate 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 


~ HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from age 3 months 


benefit from date of issue. 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. SOG Walnut St., Philadelphia, Pa. 
JOSEPH L. DURKIN, Secretary 


JOHN J. GALLAGHER, Treasur 











$3,150,000 IN FORCE 





The Great American Life of Hutdnin- 
son, Kansas, Has Light 
Influenza Losses 
Joseph KE. Smith, vice-president and 
secretary of The Great American Life 
of Hutchinson, Kansas, writes The 
Eastern Underwriter in connection with 
that company’s progress during 1918. 

He says: 
“On account of the fact that this 
company did not begin writing business 


until September 12, 1917, we can give 
you no comparative figures. We are 


very proud, however, of our progress. 

“This company is capitalized at $200,- 
000, and has a paid in surplus of $125,- 
000. We have written $3,150,000 of in- 
surance up to this date, and have a 
well-organized agency force of about 
fifty men. We own our own home of- 
fice building, and with the excellent 
start that we have made, we hope to 
show a very creditable volume of busi- 
ness in a very few years. 

“Concerning losses, we have had no 
military losses at all, and our total loss 
on account of the influenza epidemic 
has bee $8,500, $5,000 of which is pay- 
able on the annuity plan.” 


OVER $500,000 GAIN 


Franklin Life Business Tops 1917— 
Dividends for 1919 Substantially 
the Same 


The paid for business of the Frank- 
lin Life, of Springfield, I1l., for 1918 will 
be, in round numbers, $13,000,000. This 


is an increase of more than $500,000 
over the paid for business for 1917, 
when the company’s production 


amounted to $12,459,000. 

Secretary Henry Abels advises The 
Eastern Underwriter that the dividend 
scale for 1919 will be on substantially 
the same basis as for 1918. 




















State Mutual Life 


Assurance Company 
of WORCESTER, MASS. 


Incorporated 1844 


REAL MUTUALITY for 
nearly THREE-QUARTERS OF 
A CENTURY has characterized 
all Company activities to the 
advantage and satisfaction of 
policyholders, beneficiaries and 
agents. 

Additions 
agency force 
men are found. 


B. H. WRIGHT, President 


D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies. 


are made to our 
when the right 





























RIGHT AGENTS 
GOOD TERRITORY 


still available for 
development by the 
simaponags men who can place policies as 
well as write applications, and who know 
how to be successfully active, Always 
an opening for real workers. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 


7 W. Madison Street CHICAGO, ILL. 











J. L. BABLER, Vice-President 
and General Manager Agencies 





INTERNATIONAL LIFE or st. vouis 
SMASHED ALL RECORDS IN 1917 
Jt was the Special Combination and New T. O. Policies that did the work. 


If you are not selling them we are both losing money. 


MASSEY WILSON, President 

















Missouri State Life Policies Rich In Selling Points 














Facts— 


Over $156,000,000 of Insurance in Force 

Over $27,000,000 of New Insurance Gained in 1917 
Average Interest Rate Earned in 1917 6.6% 

Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 
Operating in 38 States, and the Territory of Hawaii 


Missouri State Life Insurance Company 


Fastest Growing Life Insurance Company in America 
Home Office, St. Louis, Missouri 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS 


For Agency Contracts address 


O. S. CARLTON 


PRESIDENT 
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On the very day the Armistice was declared 


THE PROVIDENT LIFE and TRUST COMPANY 
of PHILADELPHIA 


Removed all War Restrictions from its Outstanding Policies 
and Discontinued the use of a War Rider on New Policies. 


Extra War Premiums will be Returned, and if regular 
premium has been paid, War Claims will be paid in full. 


N. W. Cor. 4th and Chestnut Sts. 


11th, 1918, ’ 








THE MOST VALUABLE POLICY FOR YOU | 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 

Secure prompt action in the 









Sentsiat— 


EF INSURANCE COM 
OF BOSTON MASSACHUSETTS 


WILLIAM N. COMPTON, General Agent 
Metropolitan District 














St. Paul Bldg., 220 Broadway, New York, N. Y. 








American Sugar 
$10,000,000 Group 


WRITTEN BY EQUITABLE LIFE 
Eleven Thousand Employees Benefited 
—Policies Cover Women and Girls 
as Well as Men 
What is considered the largest group 
policy ever consummated on this par- 
ticular class of workers, has been taken 
out by the American Sugar Refining 
Company through the Equitable Life 
Assurance Society. The insurance will 
ullimately amount to almost $10,000,000, 
and affects over 11,000 employees. This 
insurance was made a Christmas gift 
to the employees of the American Sugar 
Refining Company, the Brooklyn Coop- 
erage Company and the Franklin Sugar 
Refining Company, for the purpose of 
manifesting a serious interest in the 
welfare of the organization, and promot- 
ing a spirit of co-operation and of help- 
fulness, both in the daily task and in 

the home. 


Amount Increases With Lengtn of 
Service 
The insurance is carried under the 
group plan, and represeats a $500 policy 
to all employees who have been more 


than three months in the service, in- 


-creasing to $600 at the end of the first 


year, and $100 each additional year, to 
a maximum of $1,000 to employees five 
or more years in the service. Those 
who have been in their employ less than 
three months, will receive insurance cer- 
tificates as seon as the time mentioned 
above has elapsed. As the periods of 
service reach the various limits as men- 
ticned, the insurance will be increased 
accordingly. The total premium is paid 
by the American Sugar Refining Com- 
pany, without cost to the employees. 
rhe plants covered are located in New 
York, Brooklyn, Philadelphia, Boston 
and Louisiana. 


No Distinction in Age or Sex 
Under the group plan, those receiving 
the policies are not required to undergo 
any medical examination or physical 
tests; and no distinctions are made in 
the matter of age or sex. Each policy 





is made out in the name of the recipi- 
ent, and the beneficiary of the employee. 

The fact that women and girls are in- 
cluded in the company’s group insur- 
ance, is said to be unusual. However, 
President Babst desired that every 
American Sugar Refining Company em- 
ployee should be covered by the policy. 
As long as the employee remains with 
the company, he or she owns the insur- 
ance policy, and the company pays the 
expense, 

On the death of an employee from ill- 
ness or accident while still on the com- 
pany’s payroll, the beneficiary will re- 
ceive full face value of the insurance 
carried on the life of the deceased, 
even if the employee is killed by an 
accident in his or her home. 

Employee Leaving Service Can Con- 
tinue Insurance 

While the employee forfeits his or he 
life insurance caried by the company on 
leaving its employ, the policy carries 
the provision, that when an employee 
terminates his service, if he cares to do 
so, he may make application with the 
Equitable Life Assurance Society within 
thirty-one days of the termination of 
his employment, and take out a regular 
insurance policy on any kind of insur- 
ance, other than term, by paying the pre 
mium on such insurance, at his attained 
age. This without medical examination. 


GAINS $4,000,000 


Commonwealth Life of Louisville 
Closed Year With $29,000,000 in 
Force 


I. Smith Homans, actuary and assist- 
ant secretary of the Commonwealth 
Life, Louisville, Ky., says that his com- 
pany has had a remarkably good year 
as regards new business and also in- 
crease in insurance in force. It will 
close the year with approximately $29,- 
600,000 of insurance in force an in- 
crease of over $4,000,000 for the year. 

Like most of the companies how- 
ever, it has had a largely increased 
death loss. Practically all outstanding 
insurance is on the coupon dividend 
plan so that no change will be made 
in the dividend schedules for the com- 
ing year. 





Help Government 
Convert Insurance 


PRES. CUMMINS WRITES AGENTS 


Equitable Life of lowa Men Instructed 


Not to Attempt to “Twist” 
Business 
President J. C. Cummins, of the 
Equitable Life of Iowa, recently sent 
a letter to the agency representatives 


and home oflice employees of that com 
pany, instructing them not to attempt 
to “twist” policies of life insurance is 
sued by the government on the lives 
of soldiers and sailors. The letter 
follows: 

Government Planned Conversion 

“Our Government recognized its ob 
ligation to care for soldiers and sailors, 
and their dependents, by providing in- 
demnities and life insurance, and con- 
templated, in order to make the in- 
surance permanent, that the term insur- 
ance originally provided should be con- 
verted into more permanent forms. 

“The Government is now making an 
effort to prevent the lapsing of this 
insurance, and desires that it shall be 
converted under the War Risk Insur 
ance Act to permanent forms, at the 
earliest possible date. It is our par 


to co-operate with the Government in 
this respect, and such co-operation is 
encouraged by insurance organizations 
which have recently met and passed 
resolutions pledging their members to 
encourage soldiers and sailors to con 
tinue their Government life insurance, 
and especially that no life insurance 
agent or employee shall attempt to 
‘twist’ it. This is in accordance with 
the views of the management of tnis 


company, and you are hereby requested, 
as a representative of this company, to 
recommend to soldiers and sailors who 
carry Government insurance to continue 


such insurance, and to convert it on 
the Government's plans. You are here 
by instructed not to attempt to ‘twist’ 
any of this business into this or any 
other company. 

“T am very sure, however, that this 
instruction is a matter of form; that 
your own patriotic feeling would lead 


FARMERS’ AND BANKERS’ YEAR 


Heavy Increase in Outstanding Insur- 
ance—Surplus Decreased by 
Influenza Epidemic 


James P. Sullivan, vice-president and 
agencies of the Farmers’ 


Life, Wichita, 


manager of 
& Bankers’ regarding 
1918S business, says: 
“Business for the year will show over 
$10,000,000 of submitted, 


Paid-for 


applications 
as against $8,200,000 for 1917. 


business for 1918 will be better than 
$8,000,000 as against $6,300,000 last 
year. The company will close with 
over $25,000,000 of business paid-for in 


force as against $18,800,000 on Decem- 
ber 31, 1917. As will show an in- 
crease of approximately $300,000. 
“Inasmuch as the company does busi- 
ness strictly on a non-participating 
basis, the extra influenza and 
war losses which we have had this year 
will have no effect whatever on any 
policy contract. There is no doubt but 


ses 


losses 


that our surplus will show quite a de 
crease, but we had, fortunately, an 
ample surplus and large capital stock 


and do not expect to be embarrassed at 
all by thes 


e& losses.” 


CADILLAC EMPLOYEES INSURED 
Cadillac Auto 
Corporation, 142 North 
Philadelphia, were sur- 
Christmas gifts of insur 
ance policies ranging from $500 to $3, 
000. In presenting the policies, P. L. 
Neel, president of the company, stated 
that the manifestation of the em 
ployees’ loyalty during the period of 
the war formed the most inspirational 
chapter in his business career, and 
that it gave him much happiness to be 
able to show his appreciation in the 
form indicated 


All employees of the 
mobile Sales 
Broad Street, 
prised with 


This group of insurance was written 
by the Travelers Insurance Company of 
Hartford, through the firm of Beidler & 
Bookmyer, prominent brokers of Phila 
delphia 
you to fully support the Government in 
this matter.” 

















in which to insure. ; 
every one of our representatives. 
that record is in their work. 








SECOND TO NONE IN SERVICE 


Long established and thoroughly modern, providing perfect protec- 
tion for a net cost which is notably low, and rendering service which is 
unexcelled, the Massachusetts Mutual stands out as an ideal company 
Sixty-seven years of square dealing are back of 
They will tell you how great an asset 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 











54 Millions from 42 Agencies 











38 Millions Increase in Insurance in Force | 
} 


The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 











There is no part of an 
agent’s duty which re- 
quires more tact and 
skill than the delivery 
of a rated-up policy says 
the “Radiator” of the Massachusetts Mu- 
tual Life. It can be done, however, as 
the following account by Henry K. Hill, 
manager at Louisville, shows: 
Convinced that the Company's deci- 
sion was correct, I called on Jones, whom 
I had written for $10,000 five year term. 
When the policy was issued, Jones had 
been rated up from age 49 to 52, and it 


Deliveringa 
Rated-Up 
Policy 


was Ordinary Life, premium $496, as 
against $192.30—some difference. 


This policy has been issued in July, 
but knowing that Jones was a man who 
disliked to have anyone alter his plans, 
I did not try to deliver the policy but 
held it until I went to the home office, 
for I thought probably I could convince 
the Company that Jones was entitled to 
the plan applied for. On August 27ta I 
called on Second Vice-President Loeb 
and was greeted with his usual smile 
and “What can I do for you, Hill?” 

“Mr. Loeb, in the Jones case you rated 
him up three years and offered him Or- 
dinary Life. Now this man is just seven 
pounds over the maximum. He is a very 
compact built man, has no bad habits, 
and, to be very frank with you, don’t 
think I have a chance to deliver your 
best offer.” Mr. Loeb then showed me 
the mortality experience on this class, 
which was high. Well, of course, this 
convinced me his decision was correct, 
80 I was sold. 

On my way home I made up my mind 
that this policy should be delivered, so 
I made a trip to Jones’s town. On Sat- 
urday morning I saw Jones on the 
street, told him after he had finished 
with his business that I would like to 
see him at my agent’s office. His reply 
was, “About your insurance—well, what 
about it?” 

“Of course, 
privately.” 

“Well, what did the Company say?” 

“Mr. Jones, they could not issue the 
policy applied for.” 

“Why?” 

“Because you are too heavy for your 
height and that is the only reason.” 

“If they had issued the insurance as 
applied for, I would have accepted it.” 

“But, Mr. Jones, the Company is 
right. While their decision might not 
apply personally, yet on the whole it 
is a wise one, and they will not carry a 
policy on the books at the expense of 
other policy-holders. Now are they not 
right? If you become a member of the 
Company, don’t you want them to pro- 
tect you against excess mortality? You 
know you do. They can have but one 
rule—justice to all alike. They are 
merely charging you for excess mortal- 
ity which would be incurred by accept- 
ing you.” 

“Well, I may change my mind, 
don’t think I will take the policy.” 

“Now, Mr. Jones, that is a matter for 
you to decide. Personally, I don’t care 
whether you accept it or not, but bear 
in mind that you need it to cover your 
obligations.” 

“As for that, every acre of land I have 
bought will sell for more than I paid 
for it.” 

“Sure it will, but if you sell it to pay 
the debt, have you acquired an estate for 
your family? Sure you haven’t. You 
think it over, but remember it matters 
not to me whether you accept the 
policy.” 

This conversation closed about two 
in the afternoon but, mind you, I was 
not through, as I knew Jones came to 


I would prefer to talk 


but 


town Saturday night to get a shave. 


After supper, I went out to see if I could 
find Jones. As usual, he was in the 
barber shop. I walked in, spoke, but 
evaded a conversation—Jjust waited un- 
til he had gotten a shave. As he walked 
out the door, I said, “Mr. Jones, this 
evening you said you might change your 
rind.” 

“Yes, I did, but don’t think I will take 
that policy.” 

“Now listen! You, of course, don't 
know how hard I have worked to get 
this policy. Just read this letter from 
the Medical Director.” He took it and 
while he was reading it, I noticed the 
shot was going home. When he finished 
reading, I had the policy opened and, 
thanks to the policy writer, his name 
was decorated. He noticed it. Then I 
said, “Look at that premium—$496.00, 
and then look at $10,000 written in that 
policy. What a difference in the two. 
Now let me tell you something. I am 
leaving in the morning and will take 
this policy back to be returned to the 
Company for cancellation. Now, just as 
a friend, take my advice. Accept this 
policy. You will always thank me for 
what I have done.” 

“Oh well, you say that because 
make a commission.” 

“You were never more wrong in your 
life; I would say the same if I did not 
profit by the sale. I say it as your friend 
and for the sake of your family, of which 
you are so proud, and justly so.” He 
hesitated a minute. 

“Well I will take it. Come in here 
and I will give you a check.” 

What sold the case? He was con- 
vinced that the Company’s decision was 
just, and I was too. 

. o _ 


How much life insurance 


you 


How Much should a man carry, is 
Should Be still a question depend- 
Carried? ing for answer upon 
one’s premium-paying 

ability. But how little will suffice to 


afford bare support to a family has been 
decided by Uncle Sam, and the figure 
is $10,000, says the International Life, 
St. Louis, continuing in this vein: 

“He assumes that $10,000 of life in- 
surance will yield a sure income of 
about $600 per year—around fifty dol- 

















Metropolitan Life Insurance Company 
Home Office Building 





THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
It is first in the world in amount of 
insurance in force. . ..$3,936,181,898 
It is greater than any other company 
in America in the number of its 
| me 
It stood first in the world in amount 
of insurance placed in 1917 


# 0:A. 0:90:66 .40164 90:6 5:00.60: 5 0:8 
It stood first in the world in ees 


in insurance in force in 1917 

pee maaenlae a . -$453,749,902 
It stood first in the world in gain in 

income in 1917....... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 
agents, sold $65,000,000 worth of War Savings 
Stamps between February first and Septem- 
ber first, 1918, and expects to sell a total 
of at least $100,000,000 during the year. 


JOHN R. HEGEMAN, President 








lars per month—and that such a sum 
would just about answer to keep the 
family from actual want. 

“It isn’t hard to convince the head 
of any family that with less than $50 
per month, to go into necessaries, there 
would be tough times—a struggle to 
make both ends meet. And yet many 
well-to-do people who could easily afford 
to carry $10,000 or more, content them- 
selves with $3,000 to $5,000. They af- 
fect to believe they have done their full 
duty to the family when taking a policy 
which they know would be hardly suffi- 
cient to run the family three to five 
years. 

“Lifemen! It is up to you to change 
this condition of under-insurance which 
exists in nine cases out of ten. Tell 
the people how the government has fix- 
ed upon $10,000 as the minimum figure 
for certain protection. Talk plainly to 
those who think a few thousand enough 
when you know they could carry five 
or ten thousand. Stop writing $1,000 
policies. You can easily size up your 
prospects and you should do so in the 
interest of those they wish to protect. 
Figure with them on what five or ten 








and size are impressive. 


out of first-time customers. 





What An Agent Wants 


A Company whose name, everywhere a household word, 
is his best introduction. Prestige is a door-opener, and age 


Policies that are unexcelled. 
and safety that need no demonstration. 
vice to policyholders—the thing that makes solid patrons 


The Oldest Company in America! Come with it and you 
will stay with it and it will stay with you. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 


Big dividends. Streng’) 
Unsurpassed ser- 

















or twenty thousand amounts to in in- 
terest earning power. Show them why 
they should carry good round sums of 
life insurance instead of mere driblets. 


“By a good line of argument founded 
upon the government’s $10,000 line, as 
being the least that will provide for 
a family suddenly deprived of its pro- 
ducing head, you can greatly increase 
the size of your policies. 

“Make it your business to get at the 
earnings of your prospect and then fig- 
ure for him what would be a decent 
amount of life insurance to carry. 


“As to the kind of policy, etc., that’s 
up to you. You must be expert enough 
to fit the policy to the prospect, in each 
case, otherwise you can never hope to 
write larger policies, or policies in keep- 
ing with the circumstances of the in- 
sured. 


“Write larger policies and earn more 


money! It’s just as easy as writing 
small ones, and oh, so much better for 
the beneficiaries!” 





EUREKA LIFE PURCHASED 


The Conservation Company of Balti- 
more, a holding company, has _ pur- 
chased the Eureka Life of that city. 
The company wlll be continued under 
its present title. Ex-Mayor J. Barry 
Mahool is president of the Conservation 
Company, J. C. Maginnis, vice-presi- 
dent, and Dr. Edward Plummer, sec- 
retary. The new officers of the life 
company are: J. Lawrence Clark, a 
banker and farmer of Ellicott City, Md., 
president; J. C. Maginnis, formerly of 
Philadelphia, first vice-president, and 
general manager; J. I. Goldstein, sec- 
ond vice-president; Jos. H. Leishear, 
Jr., secretary and_ treasurer. Mr. 
Leishear was formerly in the banking 
business in Ellicott City. It is the 
purpose of the company to enter the 
ordinary field, and develop that line 
as well as the industrial and interme- 
diate branches. 





REAL CHRISTMAS PRESENTS 


The Pierce, Butler & Pierce Mfg. Co. 
of Syracuse, N. Y., in the form of a 
Christmas present, presented to all of 
its employes, numbering 704, a life in- 
surance policy through the Metropoll- 
tan Life of New York insuring each one 
for $500. The minimum insurance will 
be $500, and it will increase $100 each 
year that the insured is in the employ 
of the company, until it reaches the 
maximum of $1,500. 
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cash surrender value has been ascer- 


Bankruptcy and Exemption tained and stated to the trustee by 
Laws as Affecting Disposition the company ieuing the same vey or! TOME LIFE 
of Life Insurance Policy Proceeds certained and stated and continue to INSURANCE CoO 


hold, own and cary such policy free 


he may within thirty days after the | 























By GEORGE B. YOUNG from the claims of the creditors par- Pescly i 1 
Counsel, National Life Insurance Company, Montpelier, Vt. ticipating in the distribution of his (Purely Mutual) 
wanna estate under the bankruptcy proceed- 256 BROADWAY, NEW YORK 
2 : : cae Be Ings, otherwise the policy shall pass ets 
ANKRUPTCY and exemption statutes as affecting dispositionof life insur- to the trustee as assets.” GEORGE E. IDE, President 
» , 


ance proceeds were explained in detail by G. B. Young, counsel for the National 








Life, of Vermont, at the recent meetings of the Association of Life Insurance _ Explicitness = 

Counsel, in New York, Mr. Young suggested that it would be to the advantage act eee ~eccoge pee — a 
of insurance companies and business interests generally if the basis on which primary force of a proviso to limit gen- port shows insurance in 
life insurance proceeds are to be made exempt, the basis for determining the eralities and exclude from the scope force of $146,050,144, an in- 
amount of exemption and rights of creditors when the proceeds exceed the of the statute that which would other- crease during the year of 
exemption, and the effect of a reservation to the insured of the right to change Wise be within its terms. This proviso $12,556,816. The Company 
beneficiary were uniform in the various states. The amount of the exemption roneg: Bag eo, se = 4 por me policyholders in 
probably cannot be made uniform and perhaps ought not to be under existing suai e insurance held by the bank- ott R «pram 3 p He 
conditions and distribution of wealth. Continuing, Mr, Young said: or premium refund. Its 

The purpose of the Federal Bank- 53 insurance reserve fund was 
ruptcy Act was to make uniform by any means have transferred or increased by $1,688,199 and 
throughout the country the laws relat- Which might have been levied upon the Assets are now $34,- 
ing to the administration of insolveat 24 sold under judicial process More 542,304.08. 


estates, “to convert the estate of the  ®8ainst him; Provided, that when 
bankrupt into cash and distribute it @"y bankrupt shall have any insur Power ~ 
among creditors and then to give the ance policy which has a cash su~ For A 
bankrupt a fresh start with such ex- render value payable to himself, his Ti Y, or Agency apply to 
emptions and rights as the statute — ©State, or personal representatives, 0 Ou GEORGE W. MURRAY, 
left untouched.” (1) Supt. of Agents. 
So far as life insurance proceeds are . ; 
The more push there 256 Broadway, New York, N. Y. 


affected the purpose to make the law 
uniform is defeated by Section 6 of the is behind you the more ee eae 
act, providing: 

power you have. We 
furnish the push. This 


(1) Burlingham vs. Crouse, 228 U.S. 
push is the help we Build Your Own Business 














459, 473. 
“this act shall not affect the allow- 
ance to bankrupts of the exemptions 


which are prescribed by the state ive our men. No 4 

laws in force at the time of the fil- ot lif - under our direct general agency contract 
ing of the petition in the state where- other ire insurance _ ; 

in they have had their domicile for company does as much Our Policies provide for: 

the six months or the greater portion ° . 
thereof immediately preceding the fil- to insure the success Double Indemnity, 


ing to his property; * * * (3) of its Field Force. Ask ° one ° 
thereby engrafting on to the act the ex- any Bankers Life man Disability Benefits, 


emption statutes of the various states GREATEST or write Reducing Premi s 


(2), hardly two of which are alike in 
form or substance. 
(2) Holden v. Stratton, 198 U. S. 202. 
The only other section of the act ILLI NOIS 
bearing on this subject is Section 70-a, 
which provides: 


See the new low Rates 


Bankers Life JOHN F. ROCHE, Vice-Pres't 


“The trustee of the estate of a COMPANY Com an THE MANHATTAN LIFE 
bankrupt upon his appointment and 
qualification, and his successor or p y INSURANCE COMPANY 
successors, if he shall have one or DES MOINES 66 BROADWAY NEW YORK 
more, upon his or their appointment Organized 1850 | 
and qualification, shall in turn be 
vested by operation of law with the 
title of the bankrupt as of the date 
he was adjudged a bankrupt, except 
in so far as it is to property which 
Is exempt, to all (1) documents relat- 
ing to this property; * * * (3) 
powers which he might have exer- 




















THE BERKSHIRE LIFE INSURANCE CO. 
Se 


W. D. WYMAN, President 


cised for his own benefit, but not A purely mutual Company, issuing all desirable forms of life insurance. 
those which he might have exercised WANTS efoto) ») MEN ATTRACTIVE LITERATURE 
for some other person; (4) property AND Ambitious, Productive and Trustworthy Life Agents may be benefitted 


transferred by him in fraud of his by corresponding with 


creditors; (5) property which, prior . . + : . 
to the filing of the petition, he could WILL PAY THEM WELL W. S. WELD, Superintendent of Agencies 


























cogs THE REAR GUARD 
}, a SS) No more virile and efficient body of men can be found than the large army of life underwriters. 
Agnes Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 


of the Company and the Institution he represents. The stronger the rear guard, the greater the 
agent’s morale and chance of success. 


Ry 7 y 
n 
" V4); 


ee, Four big success factors in the work of the Union Central Agency Force are: 

The GOOD WILL created by farm loan investments, The SECURITY of the non-fluctuating, panic and war 
developing the Country’s agricultural resources, and proof investments, limited to first mortgages on carefully 
thereby contributing largely to the world’s food supply. selected cultivated farms, and U. S. Liberty Bonds. 

The UNIQUE SERVICE extended freely to the insured The SAVING enjoyed by policyholders in premium de- 
and their beneficiaries, meriting the appellation—the posits, the result of the Company’s superior earnings, 























Great Policyholders’ Company. favorable mortality, and economy of management. 

THE UNION CENTRAL LIFE INSURANCE COMPANY 

Jesse R. Clark, President. of Cincinnati, O. Allan Waters, Second Vice-President 
————————— — 
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Mr. Field Man: 


Do you know: 


surance ; 


METHODS in its field work; 


other American life company ? 











That the NorTHeRN ASSURANCE COMPANY of Detroit, Michigan, 
has lived up to all the traditions of the highest purposes of life in- 


That it stands for the highest ideals in underwriting and that its 
slogan is, and always has been, 


That it is writing more insurance per capita per agent than any 


If you are interested in knowing something of our Home Offi: « 
system which makes this possible, we will be glad to hear from yur. 


Address, CLARENCE L. Ayres, President, 


CLEAN MEN AND CLEAN 


DETROIT, MICHIGAN. 














rupt which has a surrender value. (3) 


(3) Burlingham vs. Crouse, 228 U. 5. 
459. 
Its purpose was to pass to the trus 


tee that sum which was available to the 


bankrupt as a cash asset at the time 
of filing the petition, otherwise to 
leave to the insured the benefit of his 
life insurance, The bankrupt may pay 
to the trustee the amount of the cash 


surrender value within thirty days after 
that value has been ascertained and 
continue to hold and own the life in- 
surance-policies free from the claims of 


creditors; otherwise the policies pass 
to the trustee as assets. The death 
of the bankrupt between the date of 


filing the petition and the adjudication 


does not transfer to the trustee as as 
sets of the bankrupt estate the pro 
ceeds of the policies above the cash 


surrender value, but the right to such 
proceeds remains in the bankrupt, and 
his personal representatives may pay 
such surrender value and hold the bal- 
ance the same as the bankrupt himself 
could have done (4) 


(4) Everett vs. Judson, 228 U.S. 474. 
Andrews vs. Partridge, 228 U. S. 
479. 
Property Passes to Trustee 
Section 70-a deals only with prop- 
erty which, not being exempt, passes 
to the trustee, and the purpose of the 


proviso is to confer a benefit upon the 
insured bankrupt by limiting the char- 
acter of the interest in a non-exempt 
life insurance policy which would pass 
to the trustee and not to cause such a 


policy, when exempt, to become an 
asset of the estate. The cash sur- 
render value referred to is the value 


which the company will pay on the sur- 
render of the policy, whether express- 
ly provided by the policy or recognized 


by the universal practice of the com- 
pany. (5) 

(5) Hiscock vs. Mertens, 205 U. S. 
202. 

In the cases thus far referred to 


the court seems to have considered that 
the proviso of Section 70-a, construed 
in connection with Section 6, was the 
only portion of the section to be sert- 
ously considered in determining the 


rights of bankrupts and trustees in life 


insurance policies, ‘but in the more re- 
cent case of Cohen vs. Samuels, 245 


U. S. 50, the court seems to give some 
consideration to the other sub-divisions 
of Section 70-a, above quoted, in arriv- 
ing at the holding that when the ab- 
solute right is reserved to the insured 
to change the beneficiary without the 
latter’s consent the insurance is for 
the benefit of the insured and passes 
to his trustee, although the court states 
that the same result would follow from 
the proviso alone. 
Relative Rights Considered 

In considering this Cohen case it is 
interesting to note what some other 
courts have said of the relative rights 
of beneficiaries under policies which do 
and do not reserve the right to the in- 
sured to change beneficiaries without 


their consent. 
The Massachusetts court in a recent 
case said: 
“A reserved right to change the 


beneficiary does not affect the essen- 
tial nature of the rights of the bene- 
ficiary so long as they last. What- 
ever the insured does in way of des- 
wnation of a beneficiary takes ef- 
fect forthwith. If his act rightly be 
describable as a gift, it is a present 
gift, which, so far as concerns him, 
takes eTfect at once both in posses- 
sion and enjoyment by the benefict- 
ary. There is no fund in which he 
has an ownership which is the sub- 
ject of his act in designating a bene- 
ficiary. The insured has no title to 
the amount due on the policy. He 
does not and cannot make a gift of 
that. So far as he can make a gift, 
the only thing that he has to give is 
a right in a contract.” (6) 
(6) Tyler vs. Freeman, Receiver- 
General, 115 N. E. 300. 
The Circuit-Court of Appeals said: 
“Under such policies as this here 
in question (where the right to 
change the beneficiary was reserved 
to the insured) the interest of one 
who happens to be the beneficiary at 
the time the bankruptcy of the as- 
sured occurs is altogether contingent. 
being subject to be extinguished at 





NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 











any time by the assured, the bank- 
rupt, exercising his right to realize 
on the policy .or to continue it with 
a newly designated beneficiary, just 
as he may choose. The bankrupt’s 
complete dominion over such a policy 
makes it his and it passes with the 
rest of his property to his trustee, 
subject, however, to the right con- 
ferred on the bankrupt by the pro- 
vision just mentioned.” (7) 
(7) Malone vs. Cohen, 236 
888. 
In another case the Court of Appeals 
said: 

“The rule is well settled that un- 
der an ordinary policy of life insur- 
ance in which there is no reservation 
of a right to cut off or modify the in- 
terests of the beneficiary the policy 
and all money to become due under 
it belong from the time it issued to 
the person named in it as the bene- 
ficiary and that the insured is with- 
out power, whether by deed, assign- 
ment or will or by surrender of the 
policy for a new one or by any other 
act of his, to transfer to any other 
person the interest of the person so 


Federal 


named as beneficiary. In such a 
policy the beneficiary acquires the 
moment it is issued a vested right 


which cannot be affected by any act 
of the insured subsequent to the exe- 
cution of the policy, except it be a 
breach of condition. 

“If, however, by the terms of the 
policy itself there is reserved to the 
insured the right without the consent 
of the beneficiary to change the ap- 
pointee with the assent of the in- 
surer, the beneficiary acquires only 
an expectancy and not a vested in- 


terest during the life of the in- 
sured.” (8) 
(8) Mutual Benefit Life Ins. Co. vs. 
Sweet, 222 Federal Reporter 
204. 
Assignment to Wife 
The assignment by the bankrupt, 
while insolvent, to his wife without 


her assent of a policy having a cash 
surrender value and his subsequent 
payment of premiums thereon will not 


defeat the right of his trustee in bank- 
ruptcy to the cash surrender value. (9) 


(9) Kirkpatrick vs. Johnson, 28 
American Bankruptcy Re- 
ports 291. 

It has also been held that where 


the permanent disability resulting in 
death of the bankrupt after his ad- 
judication existed prior to the filing of 


the petition, the proceeds of an _ in- 
surance policy insuring him against 
permanent disability passed to the 


trustee. (10) 

(10) In re Matschke, 193 Federal 294. 

The power to change a beneficiary is 
not property passing to the trustee; 
(11) and the fact that the wife secured 
a divorce from the bankrupt sub- 
sequent to the adjudication, thereby 
giving him the right to change his 
beneficiary, does not vest the title in 
the trustee, the right to change the 
beneficiary not having been exercised. 
(12) 

(11) Saunders vs. Aetna Life Ins. Co., 

95 S. C. 36. 

(12) In re Orear, 189 Federal 888. 

It seems to be clear from the United 
States Supreme Court cases referred 
to that, if the right is reserved to the 
insured to change the beneficiary in 
the policy without the consent of the 
beneficiary, unless such a_ policy is 
clearly exempt under the state law, the 
title to the cash surrender value vests 
in the trustee, and unless the same is 
paid to him as provided by the statute 
the policy becomes assets of the estate. 

Changing Beneficia*y 

Having in mind the holdings of the 
United States Supreme Court as to 
what interest passes to the trustee and 
when it passes, the effect of insured’s 
reservation of the right to change 
beneficiaries without their consent, and 
the fact that under the Federal Bank- 
ruptcy Act the exemption of life insur- 
ance proceeds is governed by the law 
relating to that subject in the state of 
the domicile of the insured for the 
greater portion of the six months prior 
to filing the petition, we necessarily 
turn to these statutes to determine the 
proper disposition of the cash surren 
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American Central Life 


Insurance Company 





INDIANAPOLIS, INDIANA 





Established 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 








PURELY MUTUAL 


Investigate 
before selecting your 
Company 





THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,604,426,324 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued 


POLICIES MOST FLEXIBLE AND EASY TO SELL 


Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 


GEO. E. COPELAND, 
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der value and other proceeds of the 
insurance in case of bankruptcy. An 
examination of these various state 
statutes shows a great variety in the 
phraseology of the exemption, the per- 
sons entitled thereto, and the apparent 
legal effect of the statutes. 

There are a few states that seem to 
have no statute relating to the subject. 
Married Women-and Children 

In some of the states all proceeds of 
life insurance policies are exempt from 
the liabilities of the insured, and in 
some, as in California, they are, sub- 
ject to specified limitations, exempt, 
after payment, from the debts of the 
beneficiary. In other states the ex- 
emption is limited to married women 
and their children or to designated 
beneficiaries. In some the exemption 
insures to the benefit of the wife and 
children, even if the policy is payable 
to the estate of the insured, as in 
Maine, where all of the insurance if 
payable to the estate, except the pre- 
miums paid within three years, inures 
to the benefit of the widow and chil- 
dren and becomes no part of the estate 
for the payment of debts. 

In some states there is no limit on 
the amount of the exemption. In 
others the exemption is measured by 
the amount of insurance that can be 
bought with a designated premium. In 
others the exemption is limited by the 
total amount of the insurance, ™ «t#" 
other states it is provided that the pre- 
miums in excess of a_ designated 
amount, with the interest thereon, shall 
inure to the benefit of the creditors 
of the insured or person paying the 
premiums, and in some having this 
provision the amount of such excess 
premium, if any, and interest thereon 
is made a lien on the proceeds of the 
insurance. In other states limiting 
the insurance by the amount of pre- 
mium, as in New York, the insurance 
proceeds purchased with the excess 
premium is subiect to the claims of 
creditors. In one or two of the states 
the exemption is of insurance that can 
be purchased with a given annual pre- 
mium applied to an ordinary life policy 
in a standard company. In one state 
where the exemption is measured by 
the insurance purchased with a stated 
annual premium the proceeds of the 
insurance is divided between the hene- 
ficiaries and the creditors, givine to the 
creditors such proportion of the pro- 
ceeds of the insurance as the premium 
in excess of the stipulated amount 
bears to the entire premium. 

In several] states there is a _ provi- 
sion that the exemption shall hold even 
when the insurance is held subject to a 
change of beneficiary on the part of 
the insured, as in Ohio 

Monthly Incomes Under $100 

In Pennsylvania it is provided that 
the proceeds of insurance and annuity 
contracts payable to the insured shall 
be exempt from the claims of creditors 
if the monthly income therefrom does 
not exceed $100. 

Several of the states qualify the ex- 
emption by a provision that, if the pre- 
mium is paid in fraud of the rights 
of creditors, subject to the statute of 
limitations, the amount of such pre- 
miums with interest shall inure to the 
benefit of creditors from the proceeds 
of the policy, but usually provide that 
if the company pays under the terms 
of the policy before receiving written 
notice from the creditors of the claim 
for premiums fraudulently paid, such 
payment shall be a full discharge of 
the company. In some of the states 


"All states not included in this summary. 


dealing with this subject the premiums 
so paid appear to be made a lien upon 
the insurance proceeds, and in some 
they do not. 

These statutes, classified somewhat 
generally and not too accurately with 
relation to the persons entitled to the 
exemption,* show that all states grant 
exemption to any beneficiary, 9 to the 
wife or wife and children, 5 to the wife, 
children, dependent relative or credl- 
tor, 2 to any beneficiary having an in- 
surable interest, 7 to any beneficiary 
other than the person effecting the in- 
surance, or the assured, or their legal 
representatives, 2 to the insured under 
endowment contracts, and 2 to others. 
Some states make proceeds exempt 
from the debts of the _ beneficiary. 
Twenty-two states do not limit the 
amount of insurance that shall be ex- 
empt. One state limits the amount of 
insurance proceeds which shall be ex- 
empt by a stated sum. Thirteen limit 
it by the amounts of premiums, and 
these states provide that so much in- 
surance as an annual premium of from 
$150 to $750 will purchase shall be 
exempt. At least one state exempts 
proceeds of endowment or insurance 
policies payable to the insured if the 
income does not exceed $100 per 
month. 

Rights of Trustee 

While the Federal Bankruptcy Act 
controls in a measure the exemptions 
of insurance proceeds, it is necessary 
in each case to examine the state ex- 
emption statutes and at times the de- 
cisions of the courts of the state of 
domicile of the insured before the 
rights of the trustee in bankruptcy or of 
creditors can be determined. 

There is such a variety of statutes 
that it is difficult to state any general 
rules to govern the cases, but I think 
ii may be safely said that the right to 
change beneficiaries reserved to the in- 
sured subjects the insurance to the 
ciaims of the trustee in bankruptcy ex- 
cept in a few states where the statute 
bas been framed recently with the man- 
ifest intent to prevent the defeat of 
the exemption when the right to change 
beneficiaries is reserved. 

Lacking in Uniformity 

Substantially all the states grant ex- 
emption of life insurance proceeds to 
a greater or lesser amount for the 
benefit of wife and children. Beyond 
this there is little uniformity in the 
persons for whose benefit the exemp- 
tion is granted. 

The basis by which the extent of the 
exemption is measured is not uniform. 
More of the states that limit the 
amount of exemption than otherwise 
adopt the amount of annual premium 
paid as the measure by which to de- 
termine the amount of proceeds ex- 
empt. There is no uniformity in what 
happens if more than the stipulated 
premium is paid. 

Movement for Betterment 

There is such a lack of uniformity in 
the gtatutes relating to this subject 
and in the construction placed by the 
courts in the various states upon such 
statutes, some of which would not be 
suspected from aé_e reading of the 
statutes, that a movement to make 
uniform the law with relation to the 
exemption of insurance proceeds might 
be wise in the interests not only of 
the insurance companies but of the 
business public as well. 


Note.—-A_ brief statement of the 
statutory exemptions in the various 
states was attached to Mr. Young’s pa- 
per. and will be published in The 
Eastern Underwriter. 





It stands alone in that result. 





Excess of amount returned 


The Connecticut Mutual Life Insurance Company 
PRESIDENT JOHN M. TAYLOR, HARTFORD, CT. 
(nsurance in force, 113,918 Policies for........ ; 
P _ WHAT NO OTHER COMPANY HAS DONE 
_,To repay to its Policy-holders in Death Claims, Endowments, Dividends, Surrender 
Values, Annuities and other credits more than they have paid to it in premiums. 


Total premiums received, Dec. 1, 1846, to Dec. 31, 1917 .....sesceesececececsteceees $318,963,384.44 
Total returned to Policy-holders, as above noted, in same period.......se.eceees 326,786,585.46 


$270,243,227.37 








Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1917: 





GE 55 scviasenecsiacesinscecciansanssoncreneeess Mideuhedeeeresavesseunereeuesens $ 16,560,439.04 
EEN, iiskc ind d conntnddntacarsnsehSdekteubesuisienserees . 14,343,626.28 
CE SN BD ivccscvcccicccnccstessdcccoveceseoeve ee 2,216,812.76 
NS OU DR ikcrsccecushensacesasksbeaseweereenernes 31,790,562.00 
Payments to Policyholders since Organization 19,612,616.08 


BO DOPE TD: PORNO ONE. CII. oo:5 06 00:5 0.00096 0656000sccsscesecececes 1,500,000.00 annually 
GOOD TERRITORY FOR LIVE AGENTS 
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State. Our promises are all in our con- 
& tract. Good centracts for up-and-doing 
agents. 


THOMAS J. OWENS, Pres. 
DR. ALBERT SEATON 
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posit of the full legal reserve with the 
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THE DUTIES of PEACE | 


When a deed is done for Freedom, through the broad earth’s 
aching breast, 
Runs a thrill of joy prophetic, trembling on from east to west. 


4 7 * * * * 
New occasions teach new duties; Time makes ancient good 
uncouth, 


They must upward still, and onward, who would keep abreast 
of ‘Truth. 


James R. Lowell: “The Present Crisis.” 
. 
What! New Duties? 

If one were to interview the Fates and ask—‘Is there to be 
no rest, now that the war is won?” the answer would be— 
“Just long enough to get your breath, and get a new grip on 
Duty.” The reason is obvious—Life has no value except as 
an Opportunity to do something, and the greatest thing to do 
is Duty. 

The great Duty confronting the people of this country, and 
of the civilized world to-day is to preserve what has been won 
by the war, and to build up a civilization that shall be sane 
and safe, in which industry, sobriety and economy shall have 
their reward, and childhood, womanhood and old age shall 
be protected. 


The Part of Life Insurance in 
War and Peace 


Among the economic forces that have contributed to the winning of 
the war, Life Insurance has an honored place. The life companies have 
been among the largest subscribers to the several Liberty Loans; life 
insurance agents have been among the largest sellers of Liberty Bonds; 
life insurance men have been well represented in the army and navy; 
the Government adopted the life insurance plan as the best protection 
for the families of soldiers and sailors, both by providing Government 
Insurance, and by assuming the premiums upon certain policies already 
in force in private companies. Life Insurance is better than bounties 
and better than pensions. 

What is good protection against premature death in time of war is 
also good protection against premature death in time of peace. Prema- 
ture death is the destroyer of society, and protection against that is the 
mission of life insurance. Death is busy in peace as well as in war. 
Inside two months this Company has paid in death losses caused by 
Spanish Influenza a larger amount than the total of all its War losses 
in four and a half years. 

It’s always a good time to take a policy; there is no good time to 
drop one. 


NEW YORK LIFE INSURANCE CO. 


DARWIN P. KINGSLEY, President. 
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NEW YORK GOVERNOR URGES 
HEALTH INSURANCE 

Just what Governor Smith of New 
York meant when, in his annual mes- 
sage to the legislature, he advocated 
“the enactment of a health insurance 
law,” is not quite clear. Is it to be 
state insurance or private insurance, 
and is. it to be compulsory or volun- 


tary? Governor Smith said: 
“Nothing is so devastating in the 


life of the worker’s family as sickness. 
The incapacity of the wage earner be- 
cause of illness is one of the underly- 
ing causes of poverty. Now the work- 


er and his family bear this burden 


alone. The enactment of a Health In- 
surance Law which I strongly urge, 


will remedy this unfair condition. 
Moreover, it will result in greater pre- 
cautions being taken to prevent illness 
and disease, and to eliminate the con- 
sequent waste to the state therefrom. 
It will lead to the adoption of wider 
measures of public health and hygiene, 
and it will operate to conserve human 
life. The large percentage of physical 
disability disclosed by the draft shows 
how deeply concerned the state is in 
this matter. Proper provision also 
should be made for maternity insur- 
ance in the interest of posterity and of 
the race. Other countries are far ahead 
of us in this respect, and their exper- 
ience has demonstrated the practical 
value and economic soundness of these 
principles.” 

1918 FIRE LOSS HIGHEST IN 

YEARS—CLAIMS FEWER 

Besides being an exceptional year in 
many other respects, 1918 furnishes a 
record in fire losses—$317,014,385. Only 
one year in the insurance history of 
the United States surpassed it, 1906, 
when San Francisco raised the total 
to $469,710,000. The 1918 figure fs 
roughly $50,000,000 ‘in excess of 1917. 
So much of this increase is owing to 
advanced values that it is believed the 
actual property destruction is less than 
in 1917, although the value of the prop- 
erty lost is much more. The war stimu- 
lated the fire prevention idea to a point 
seldom, if ever before reached. Every 





force at the disposal of the federal and 
state governments was thrown into the 
field against the fire menace. Besides, 
the fire insurance companies gave help 
freely of their staffs, who worked with 
the Government and the National 
Board, with excellent results. Conse- 
quently, the number of claims has been 
much smaller but amounts have been 
larger. 





OVER $50,000,000 IN INFLUENZA 
LOSSES 

Need strength by life 
insurance never was so 
strikingly manifested as now following 
the influenza epidemic. While it is 
not yet known just what the companies 
have lost, because the epidemic is not 
by any means over, and all the returns 
are not. in, the claims so far have reach- 
ed over $50,000,000, over 120,000 lives 
Strikingly significant are 
the figures of the industrial companies 
The Metropolitan lost 75,000 policyhold- 
ers, Whose claims were $15,000,000. The 
Prudential 40,000 policyholders and 
$12,000,000. Among the ordinary com- 
panies the Travelers lost $2,250,000; 
Mutual, New York, $2,500,000; 
able, New York, 
Aetna $1,897,408. 


for financial 
companies 


being lost. 


Equit- 
$3,414,775 and the 


ACKNOWLEDGMENTS 

The editor of The Eastern Under- 
writer acknowledges holiday greetings 
received from the following friends: 

Life Insurance Co. of Virginia, Se- 
curity Mutual Life Insurance Co., E. M. 
Allen, R. S. Marshall, Alfred J. Hodson, 
Rupert F. Fry, W. B. Kelly, Frank H. 
Sykes, Jesse §S. Phillips, Bayard P. 
Holmes, New World Life Insurance Co., 
Chas. F. Enderly, Cleveland Life Insur- 
ance Co., Oscar A. Smith, Ocean Acci- 
dent & Guarantee Corp., Ltd., Northern 
Assurance Co. of Michigan, The Pacific 
Mutual Life Insurance Co., Ticonderoga 
Pulp & Paper Co., Glenn H. Johnson, 
Fireman’s Fund Insurance Co., Glens 
Falls Insurance Co., The Ohio State Life 
Insurance Co., Newman Clock Co., West- 
ern Live Stock Insurance Co., George 
Washington ‘Life Insurance Co., Mis- 
souri State Life Insurance Co., George 
Montagu Nettleship, Confederation Life 
Association. 


CAPITAL DISTRICT MEETING 


The Capital District Life Underwrit- 
ers’ Association of Albany, will hold its 
regular monthly meeting January 20. 
President J. K. Voshell, of the National 
Association of Life Underwriters, and 
Dr. Frank Growther, of Schenectady, 
will speak. 








Frank H. Morgan, assistant secre- 
tary of the Missouri State Life, and 
Mrs. Morgan are receiving congratu- 
lations from their friends in connec- 
tion with the arrival at the Morgan 
home of little Miss and Mr. Morgan— 
twins. The Missouri State Life “Bulle- 
tin,” speaking of this interesting 
event, says that Assistant Secretary 
Morgan is a little bit “chesty” over this 
advent of two more heirs to the “Mor- 


gan millions.” We tender our con- 
gratulations. 

* * * 
Henry H. Steiner, agency corre- 


spondent of the Connecticut Mutual 
Life, is being tendered the condolences 
of his friends in connection with the 
death of his wife, Mrs. Lucille B. 
Steiner, at their home in Farmington, 
Conn., Tuesday, December 24, of bron- 
chial pneumonia following an attack of 
Spanish influenza. Mr. Steiner accom- 
panied the remains to Augusta, Ga., the 
former home of Mrs. Steiner, where 
funera] services were held last Friday. 





THE HUMAN SIDE OF INSURANCE 





















































H. N. HOLDERNESS ° 

H. N. Holderness is new supervisor of 
agencies for the Connecticut Mutual 
Life Insurance Company. In a previous 
issue we made announcement of Mr. 
Holderness having accepted the above 
post. For some years Mr. Holderness 
has had full charge of the agency af- 
fairs of the George Washington Life 
Insurance Company, of Charleston, W. 
Va. A study of their history shows a 
marked increase in business produced 
during his period of incumbency. Prior 
to this work, Mr. Holderness held the 
position of manager of agencies for 
the Guarantee Life Insurance Company 
of Texas, in which he succeeded in 
building up the business from a vol- 
ume of $3,000,000 a year to between 
$8,000,000 and $10,000,000. Mr. Holder- 
ness was born in California April 16, 
1879 and was educated in England at 
King William’s College. Shortly after 
returning to this country he entered 
the actuarial department of the old 
Provident Savings Life of New York, 
and from there was promoted to the 
post of registrar, which position he held 
through the period of the Armstrong 
investigation. Shortly thereafter he 
resigned to enter the general insur- 
ance business in the firm of Tillingnast 
& Holderness, with office at 135 Broad- 
way, New York, and from such time 
on his activity has been entirely con- 
fined to the administration and field 
work previously touched upon. 


*. *- *¢ 


Davidge Warfield Patterson, Harvard 
"16, and a member of the firm of 
Patterson, Wilde & Windeler, 72 Kilby 
Street, Boston, and holder of the Croix 
de Guerre for gallantry, died recently 
at his home in Boston of pneumonia, 
which developed from influenza. Mr. 
Patterson won the Croix de Guerre 


during a service of nine months as 
driver of an ammunition wagon in 
France. Mr. Patterson is survived by 


two brothers, Capt. C. C. Patterson, 
who is in service in France, and a 
younger brother attending school. 


* * * 


William J. Graham, vice-president of 
the Equitable Life, was one of the 
guests at a luncheon given to Senator 
Reed, of Missouri, which was brought 
into the limelight by daily newspapers 
as having to do with the next presi- 
dential campaign. 








Charles J. Vopicka, formerly treas- 
urer of the Chicago Bonding & In- 
surance Company, is American Minister 
at Bucharest. While away from the 
American Legation, the buildings were 
entered and goods valued at more than 
$100,000 were stolen from twenty-two 
trunks which had been left at the lega- 
tion by Americans for safe keeping. 
The seal on the door was broken, and 
the building seriously damaged. Min- 
ister Vopicka left Bucharest when the 
Roumanian court and Government were 


compelled to flee in November, 1915, 
upon the approach of the German 


army. Many persons had deposited 
their valuables at the legation in the 
hope of saving them, as it was impos- 
sible to move them. 
* + * 

John P. Lloyd of Matawan, New Jer- 
sey, has been elected a director of the 
New Jersey Fire Insurance Co. 


SIGOURNEY MELLOR 


Sigourney Mellor of Mellor & Allen, 
New York City general agents of the 
Provident Life & Trust Company, re 
turned to active work in the agency of 
which he is a member, yesterday. Mr. 
Mellor was commandeered into govern 
ment service by Edward N. Hurley, 
chairman of the United States Shipping 
Board, by telegram, June 27, 1918, be 
ing appointed assistant secretary of the 
United States Shipping Board, also of 
the Emergency Fleet Corporation. He 
went to Washington July 8, 1918, in the 
above capacity. The conditions 
brought about by the signing of the 
armistice led Mr. Mellor to believe that 
he should return to his own organiza- 
tion, where he and his associate, Mr. 
Allen, together with the men of their 
agency in the service, who will now re- 
turn, hope to make the Mellor & Allen 
agency one of the largest life insurance 
producing offices in New York City. 
In view of this condition, he tendered 
his resignation December 16 to John 
A. Donald, acting chairman of the 
United States Shipping Board, while 
Mr. Hurley is abroad. The resignation 
which took effect December 31, was ac- 
cepted at a meeting of the board held 
December 18. At the time Mr. Mellor 
went to Washington he was secretary 
and treasurer of the Underwriters’ As 
sociation of New York City. 
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Salamandra Action 
May Affect Others 


MEINEL & WEMPLE’S STATEMENT 
Custodian’s Action Contradictory is 
Officials’ Views and Repudiates 
Whole Russian System 





Difficulties for the Alien Property 
Custodian’s office are foreseen by fire 
insurance company officials as a result 
of the action taken in connection with 
the $115,013 deposited for the account 
of the Salamandra Insurance Co., of 
Russia, in the New York Life Insurance 
and Trust Co. The basis for this view 
is that the Alien Property Custodian’s 
office, in repudiating by this action the 
entire Russian business responsibility, 
not only contradicts its own previous 
actions but also makes itself liable to 
take similar steps in connection with 
other Russian companies now operat- 
ing here. 

The majority of the Russian reinsur- 
ance companies doing business in the 
United States were formerly very close- 
ly identified with the German reinsur- 
ance interests and it is reported that 
they have been permitted to continue 
business here principally, because of 
the faith of the officials of the United 
States in the Russian law enacted in 
1916 forcing them to cancel all German 
affiliations. The repudiation of this 
law, by the Alien Property Custodian is 
therefore believed to carry further po- 
tentialities. 

Had Cancelled Contracts 

The position of Meinel & Wemple, 
Inc., United States managers of the 
Salamandra, is made clear in the fol- 
lowing statement made to The East- 
ern Underwriter on Tuesday: 

Our position respecting the Salaman- 
dra agency is briefly as follows: 

Prior to October 31, 1916, we acted 
as sub-agents of the firm of H. Mutz- 
enbecher, Jr., of Hamburg. We re- 
ceived a letter from the Salamandra 
from Petrograd, dated November 11, 
1916, in which they wrote us as fol- 
lows: 

Letter from Home Office 

“Consequent upon a law passed by 
the Imperial Russian Government on 
the 29th., October/11th., November 
1916. we have cancelled our agency 
ezreements with our former agents for 
the American business as from that 
date and have ceased all business rela- 
tions with them. 

“Under these circumstances we ask 
you as our representative in the United 
States of North America to take over 


Enclosed we 


cur agency in New York. 
beg to hand you in the form of a let- 
ter the conditions under which we are 
prepared to entrust our agency to you, 
and hope to hear that these conditions 
ave acceptable, and to receive your con- 


firmation in due course. With regard 
to these conditions we would add that 
they are almost identical with those of 
your predecessor.” 

At about the same time Mutzen- 
ihecher cabled, regarding the new con- 
tracts, “You may sign agency agree- 
ment which you will receive from your 
Company”, which we understood to 
mean merely that he acquiesced in our 
tuking over the agency, knowing he 
could no longer retain it. We accepted 
the new appointment in good faith and 
considered that the Salamandra’s con- 
nection with Mutzenbecher and our 
own connection with Mutzenbecher was 
thereby cancelled and terminated from 
October 31, 1916. We never received 
eny intimation from the Salamandra or 
from Mutzenbecher that Mutzenbecher 
was to have any interest in the busi- 
under the new contracts. We 
continued to send reports to Clausen 
Lecause the Salamandra had instructed 
us to do so, but we never in any way 
recognized or admitted that Mutzen 
becher was entitled to any inter- 
cst in our business under the new 
agency appointment which we received 
from Petrograd. 


ness 


NEW ORLEANS FAVORED 
Mid-Winter Conference of National As- 
sociation of Insurance 
Agents Planned 
making for the mid 
the Nationa] As- 


Plans are now 
winter conference of 
sociation of Insurance Agents. A mail 
being taken on the place for 
the meeting, the date being set for Feb 


vote is 


ruary 20 and 21 New Orleans is 
strongly favored. 
Secretary Miller has returned from 


conducting an active campaign in Mis 
souri. This will be resumed during the 
present month Indiana will be taken 
up the latter part of the month. 


THIRTY DAYS TO PAY 

In the new riot and civil commotion 
policy appears the following clause: 
“This entire policy shall be void unless 
the premium above stated shall be re- 
ceived by this company or by a duly 
authorized agent of this company with- 
in thirty days of the beginning of the 
term thereof.” The thought occurs to 
some insurance men that this may pos- 
sibly be the forerunner of a movement 
to more strictly limit the term for pay 
ment of premiums. 





THE 
MARINE AND FIRE 


INSURANCE COMPANY 
LIMITED 








UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 
80 MAIDEN LANE, 





NEW YORK 


























INSURANCE COMPANY 
OF HARTFORD, CONN. 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
/ETNA LIFE INSURANCE CO. 


AETNA CASUALTY & SURETY CO. 


THE AUTOMOBILE— 
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Greater Capacity for Local pean 








Use our unlimited capacity and wide experience for placing additional 
business beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British 
Companies maintaining United States deposits. Immediate telegraphic 
binders given. 


MARSH & MCLENNAN 


19 Cedar St. 1615 California St. 201 Sansome St. 107 8S. Fifth St. 
NEW YORK DENVER SAN FRANCISCO MINNEAPOLIS 

901 Ford Bldg. 314 Superior St. 17 St. John St 23 Leadenhall St 
DETROIT DULUTH MONTREAL LONDON 


“‘The Best there is in Insurance Service’’ 




















CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc. 1870 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$641,341.77 
230,513.29 
300,000.00 
63,479.83 


Assets ...... -.... $357,318.58 
Reserve 54,256.92 
Capital 200,000.00 
Surplus 96,379.07 


Reserve 


Dv cinteeuce 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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Insurance Men Going 
Back to Civil Life 


WAR INDUSTRIES BOARD 





LEAVE 


Gave Valuable Services Willingly to 
Fire Prevention Work During 
Trying Days of War 


dD. <. 
field is the 
return to civil life 


December 19. 
gainer 


Washington, 
The fire insurance 
this week by the 
of the men who formerly composed the 
fire prevention section of the War In- 
dustries which has now been 
disbanded. Thes who for many 
devoted themselves to solving 


Board, 
e men, 


months, 
the fire problems of plants engaged in 
war work for the government, have 
now returned to their former occupar 
tions, the list of members of the sec- 
tion and their business connections be- 
ing as follows: 

W. H Merrill, 
president, Underwriters’ 
Chicago. 

Frank Ll. 


chief of section {i 
Laboratories, 
president, What 
Providence. 


Pierce, 


Cheer Mutual Fire, 

W. E. Mallalieu, general manager, 
National Board of Underwriters, New 
York. ' 

George W. Booth, chief engineer, 
National Board of Underwriters, New 
York. 


vice-president, 
Providence. 
inspector, 


Charles H. Smith, 
Blackstone Mutual Fire, 

George L. W. Goodwillie, 
and engineer, New England Insurance 
Exchange, Boston. 

John ©. Hawley, factory 
Mutual Fire Insurance Co., Boston. 

Frank W. Eames, inspector engin- 
eer, Factory Insurance Association, 
Hartford. 

George L. W. 
Western Factory 
tion, Chicago. 

W. L. Lee, inspector, Underwriters’ 
Service Association, Chicago. 

W. G. Dayliss, engineer, 
spector Bureau, ‘Columbus. 

J. R. Merrisey, engineer, Wisconsin 
Inspection Bureau, Milwaukee. 

George F. Hiller, vice-president, 


inspector, 


inspector, 
Associa- 


Goodwille, 
Insurance 


Ohio In: 


What 


Cheer Mutual Fire, Providence. 

Nicholas Richardson, inspector en- 
gineer, Underwriters’ Bureau of New 
Emgland, Boston. 


electrical engineer, 
Mutual Insurance 


E. BE. Turkington, 
Associated Factory, 
Co., Boston. 


W. D. Chandler, engineer and_in- 
spector, New England Bureau _ of 
United Inspection, Boston. 


James Hamilton, fire protection en- 


gineer, Underwriters of the Middle and 
Southern States, New York. 

O. W. Stewart, engineer, manufac- 
turers, Mutual Fire Insurance Co., 
Providence. 

A. O. Beniface, superintendent of in- 


spections, Underwriters’ Laborator-es, 


Chicago, Ill. 


BIG MEETING EXPECTED 

The New York State Local Agents’ 
meeting in Buffalo, January 17, will open 
an intensive and systematic campaign 
for members for it and the National 
Association in the Empire State. It is 
expected to be a rousing meeting, and 
some of the big men in the business 
will be on hand, 


RESUMES DIVIDENDS 
The People’s National Fire of Phila- 
delphia, has resumed dividends to 
stockholders. The company declared 
a dividend of 1% per cent., payable 
January 1. Dividends were suspended 
in 1911. At that time the stock was 
on a 5 per cent. basis. 
TAKES VIRGINIA ALSO 
Charles F. Zelinder, special agent for 
the Western Assurance in Tennessee, 


has had Virginia added to his territory. 





TOWARD SINGLE AGENCIES 

The Philadelphia automobile situation 
is shaping itself toward a single agency 
proposition. The larger agencies seem 
to favor that plan quite generally, but 
there are several reasons why it cannot 
be expected that all ‘the companies 
would favor such a proposal. 


Jacob Mutzig, vice-president of the 
tepublic Fire, Pittsburgh, has died, 
age 83. He had been a director of the 
Republic since 1874 and was its vice- 
president for many years. 





Warner, of Sprague, Warner 
has been appointed a 

Chicago local board of 
London & Globe, sue: 
jartlett. 


Mzra J. 
& Co., Chicago, 
director on the 
the Liverpool & 
ceeding S. A. C. 


The Continental Insurance Company, 
New York, is now on twenty per cent. 
dividend basis. The stock has been 
quite active for several months. 


has entered Mas- 


The Kentucky Fire 
sachusetts, 





Just say: 


“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 








Room with  de- 
tached bath $1.50 
and $2.00 


Private bath $2.50 
and $3.00 


BREVOORT Hotel 


Insurance Headquarters 
MADISON ST.—FEast of LaSalle 


CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mer. 























SCHAEFER & SHEVLIN 


GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 


Excellent Facilities for Handling Suburban Business 


100 William Street New York, N. Y. 


Phone: John 2312 

















INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


RICHARD D. HARVEY 


United States Manager 


United States Branch 
92 William Street, New York 




















WESTERN 


ASSURANCE CO. 
OF TORONTO, CANADA 


States from 1874 to 1917, 

PGR  kcuwcscndcdnsscnavecs 43,294,154.63 
Fire, Marine, Explosion 
and Tornado’ Insurance 
UNITED STATES BRANCH 


January 1, 1918 
SO ee een $A,194,579.34 
1,667 ,691.69 


THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
avement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. os HUBBARD, Vice-President 
S. JARVIS, Secretary 
WILLTAM MORRISON, Asst. Sec’y 


Assets 
Surplus in United States...... 
Total Losses Paid in United 

W. B. MEIKLE, President 





HOME OFFICE 








Represented at 
95 William Street, 





Ss. C. BISHOP CO. 


AGENTS FOR 
NEW JERSEY 


Phone, 447 John——588 Elizabeth 


Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 


100 WILLIAM STREET, NEW YORK 


208 Broad Street, 
Elizabeth, N. J. 




















307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











ADEQUATE 
FACILITIES 


ALL LINES 5 





CLARENCE A. KROUSE & CO. 
LOCAL AND GENERAL AGENTS 
325 WALNUT STREET 


PENNSYLVANIA _ 


PHILADELPHIA 





SATISFACTION 
SERVICE 


ALL LINES 





PHILADELPHIA, FA. 
NEW JERSEY 








B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 
Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 








Home Office: 68 William Street 


—— 
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68 William St., 
New York, N. Y. 


Scottish Union & Nat. Ins. Co. 
Niagara Detroit Und. 





BINDERS EFFECTED ON NEW JERSEY RISKS 
Irvin T. Bernhard 


Eagle & Br. Dom. Ins. Co. 
Glens Falls Ins. Co. 
American Eagle Ins. Co. 


19 Elm Ave., 
Hackensack, N. J. 


Ohio Farmers Ins. Co. 
Yorkshire Fire Ins. Co. 








New Garage Model 
Fire Insurance Risk 


WILL HOLD SIX HUNDRED CARS 


Accident Prevention and _ Security 
Against Theft Also Considered in 
Planning Structure 


What can be done to make a garage 
from a fire and an accident 
standpoint is well shown in the new 
323 44th Street, New 
York. This garage will accommodate 
600 put up by the 
Commodore-Biltmore Company to serve 
the requirements of patrons of the Bilt- 
more, Manhattan, Belmont and Murray 
Hill hotels, and the Commodore Hotel, 
now being built. 

Samuel D. Love, superintendent of 
the garage, has had many years’ exper? 
ence in his business and he laid out 
the plan. 


This garage is 


safe both 
building at Kast 


machines. It was 


provided throughout 


with automatic sprinklers and stand- 
pipes for hose lines. There are iron 
shutters at the entrance to all ramps 
leading to the several floors. These 


are supplied with fusible links, operat- 
ing at a temperature of 168 degrees. 
All doors are fireproof and self-closing. 
An abundance of sand is kept on hand 
for fire extinguishing, and there is no 
lack of chemical extinguishers. The 
building is entirely of reinforced con- 
crete, flat slab construction. 

Control of Gasoline 

All gasoline is handled by means of 
the Allen pressure system. Air valves 
control the gas and the operator must 
stand right at the apparatus with his 
hand upon the controller, holding it in 
its proper position. If he releases his 
grip upon the handle the valve control 
of the air is closed, cutting off the 
gas. 

No cars are allowed to be stored in 
the aisles. It is possible to run a car 
out with the minimum of effort and dis- 
turbance. If a machine ascending or 
descending on a ramp were to get be- 
yond control it could at once be turned 
against the curb on either side with- 
out in any way damaging the car. The 
entrance to the ascending ramp and 
the exit from the one descending are 
so placed that some 100 feet intervene. 
This minimizes the possibility of col 
lisions between cars entering and leav- 
ing. The curb on the ramps is not so 
abrupt that drivers cannot see well 
ahead as they proceed. 


Cars Cannot Be Crowded 
The ramps and stairways are all pro- 
tccted by sprinklers. If a car should 
catch fire while standing on the floor, 
the sprinkler heads are so arranged as 
to throw a water curtain about it, be- 
sides wetting the machines nearest it. 
It is regarded as impossible for a fire 

to get from one floor to another. 
There are two ramps in the build. 
ing, one for cars going up, and one for 
those coming down. The sides of these 


ramps are protected by curbings, as 
are also all columns throughout the 
building. This prevents cars from be- 


ing bumped against the walls or col- 
umns and suffering damage thereby. A 
system of spacing is used, by which it 
is impossible for cars to be pushed 


back against the wall or against each 
other during the process of putting 
them in place or taking them out. This 
is done by elevations in the floor. 

All cars are washed where they stand 
instead of it being necessary to take 
them to some central point, perhaps 100 
or 200 feet from where they are stored. 
This helps to minimize the possibility of 
damage by collisions. The floors are 
graded throughout the building, and 
numerous drains are supplied to which 
all escaping gasoline would gravitate 
and be held in the traps provided in 
the drains for that purpose. The garage 
is equipped with the Muller car washing 
device. 

To prevent as much as possible the 
theft of cars, Superintendent Love has 
put in operation a new system of time 
cards, the records being kept in dif- 
ferent colored inks. There is a locker 
for each car and storage for spare 
tires and accessories. No keys are sup- 
plied to these lockers, but instead a pin 
tumbler lock. 


HENRY CLAY LICENSED 
Henry Clay Fire, of 
was licensed in New York 
The company has made 
pointment here as yet. 


The Kentucky, 
last week. 


no agency ap- 
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Evans Committee 
Reports on Factories 


FIRE HAZARD OF WAR PLANTS 
Fire Prevention Section of War Indus- 
Board Inspected 2,444 
Properties in Seven Months 


tries 


The fire prevention section of the 
War Industries Board made its final re- 
port this week showing 2,444 factories 
working on government contracts hav- 
ing been inspected in the seven months 
of the operation of the committee in 
charge of this work. Henry Evans, 
president of the Continental, Fidelity- 
Phenix and American Kagle, was chair- 
man of the committee. The other mem- 
bers of the committee are R. M. Bissel, 
president of the Hartford Fire; F. C. 
Buswell, vice-president of the Home; 
John R. Freeman, Providence Mutual; 
John Marshall, Jr., Western manager of 
the Fireman’s Fund; ©. A. McCotter, 
Millers Mutual; ©. G. Smith, president 
of the Great American; and L. R. Welch, 
Fitchburg Mutual. 

During the seven months of its activi- 
ties, experts of the fire prevention sec- 








Great American 


Susurauce Company 


Now Dork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$96,971,238.06 
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WALTER H. SAGE, Gen’l Mer. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Il, 


| Boston Office 


ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 








STATEMENT, JANUARY 157 1918. 


$2,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


12,927.269.91 


NET SURPLUS 


agen A 
23,454,989.22 


THE SECURITIES OF THE 
UPON ACTUAL VALUES ON DECEMBER 3isT, 1917 
HAD THE SECURITIES BEEN TAKEN AT THE VALUES 
AUTHORIZED BY THE NATIONAL CONVENTjON OF STATE 
INSURANCE COMMISSIONERS THE ASSETS AND SURPLUS 
WOULD EACH BE INCREASED BY $2,321,032.00 


Home Office, One Liberty Street 
New York City 


719.31 


COMPANY ARE BASED 





Pacific Department 

GEORGE H. TYSON, Gen'l Agent | 
210 Sansome Sircet 

San Francisco, Califoraina 


Marine Department 


WM. H. McGEE & CO., Gen’! Agts. 
15 William Street, New York City 











tion inspected 2,444 munition plants hav- 
ing important government contracts, 
each plant consisting of from one to 
fifty buildings, in which fire hazard on- 
ditions were summarized: Good, 1,840, 
fair 258, poor 237, bad 109. Improve 
ments were made in 347 plants, and are 
under way recommended in 642 
others. 

In its work the fire prevention sec- 
tion had the assistance of volunteer ex- 
perts representing the leading stock and 
mutual] fire insurance companies of the 
country, and the records and machinery 
ot these companies were realized. 

Worked With Other Departments 

There was also a co-operating com- 
mittee to the section with representa- 
tives from the treasury, war, navy and 
justice departments, shipping board, 
food administration, United States Hous- 
ing Corporation, and railroad adminitis- 
tration, 

The section rendered expert service 
on requests received from over fifty de 
partments, bureaus, and divisions of the 
government, covering such subjects as 
the waterfront fire protection, fire pre- 
vention clauses in government policy 
in respect to financing improvements, 
lag in routing reports, and certificates 
of information covering insurance in 
spectors. 

The fire prevention 
ated with other sections and divisions 
of the War Industries Board in carry- 
ing forward a conservation and stan 
dardization program on a large number 
of fire appliances, and made recom 
mendations on applications for priority 
certificates, clearances, and capital is 


sues, 


FOR VALUED AUTO POLICY 


Only One Company Reported Much Op- 
posed to Dropping This 
Form 


or 


section cooper 





With regard to the valued automobile 
fire policy, a draft has been submitted 
to the insurance departments. The idea 
is to arrive at a standard form. The 
fire insurance men are quite generally 
willing to drop the valued policy. But 
one Philadelphia company is known to 
be decidedly opposed to it. The marine 
people are also willing to let the valued 
form go It is believed that a standard 
form would have to be a non-valued pol- 
icy. So far the insurance commis 
sioners seem to be in accord with the 
carriers on the terms of the proposed 
policy. The strongest adherents of the 
valued form appear to regard too much 
of the automobile business as city busi- 
ness and have been educating the bro- 
kers along this line of thought. 

MAJOR LOCKETT TRANSFERRED 
Army Engineer Formerly With Fred S. 
James in Chicago Now Attached 
to New York Office 

Major H. W. Lockett, Engineer Corps, 
U. S. A., who had been connected with 
the Chicago office of Fred S. James & 
Co. for eighteen years, is now with the 
New York office of that agency in 
charge of engineering and inspection 
work for the development of a special 
section. 

Major Lockett for the past year and a 
half has been one of the building 
tion chiefs in the construction division 
of the army and his work comprised all 
construction at the regular army posts, 
including that in the sea coast defenses. 
He but recently secured his discharge. 


service 


sec- 
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National Liberty 
Official Changes 


TWO SECRETARYSHIPS CREATED 
G. H. Kehr and Louis Pfinstag Both 
Promoted—E. H. Hornbostel Made 
Eastern General Agent 








At the annual meeting of the board 
of directors of the National Liberty, 
held on Tuesday, two new secretary- 
ships were created. 

G. H. Kehr, who has been assistant 
secretary in charge of the Eastern de- 
partment of the company, was _ pro- 
moted to be secretary. 

Louis Pfinstag, who has been assist- 
ant secretary of the company in charge 
of the Southern department, was also 
made secretary. 

E. H. Hornbostel, who for a long term 
of years has been special agent of the 
National Liberty in New York State, 
was brought into the home office and 
placed in charge of the Eastern depart- 
ment, succeeding Mr. Kehr, with the 
title of general agent. Mr. Pfinstag will 
continue to supervise the affairs of the 
Southern department. 


TERRITORY INCREASED 
Edmund Sharpe, special agent for the 
Western Assurance in Pennsylvania, 
has had Maryland and West Virginia 
added to his field. 


Hugh R. Loudon 
L. & L. & G. Manager 
(Contined from page 1) 
ger. He was appointed deputy mana- 
ger January 1, 1918. 

J. B. Kremer entered the Liverpool] & 
London & Globe service in 1899 as as- 
sistant special agent in the Middle De- 
partment under his father, who was 
special agent. He was with his father 
for a year, becoming special agent in 
1900 while his father had been appoint 
ed local manager in Philadelphia. Mr. 
Kremer )Jcame to the New York office in 
1908 as agency superintendent and was 
made assistant deputy manager’ in 
1912. He is a native of Carlisle, Penn 
sylvania. 

Mr. Eaton’s Farewell 

Retiring manager Eaton, issued the 
following farewell letter to the agents 
of the company: 

“To Our Agents.—In a few words it 
is left to me to bid you farewell after 
a service in this grand old company of 
over fifty-two years. Forty of these 
vears have been spent in New York, and 


thirty-one as manager here. All of 





HUGH R. LOUDON 


these years have been passed very hap- 
pily, and the company has been pleased 
to signify, on my retirement, in a most 
gracious manner, its pleasure in my 
service, 

“With the representatives of the 
Company it is unlikely that I should 
have passed so many years without the 
growth of the feelings of regard which 
I have sought to inspire, and the con- 
nections are now severed with great 
regret. Asking you to extend to my 
successor, Mr. Loudon, who has been 
long in the service of the company and 
is possessed of its oldstime spirit, that 
sume courtesy that has served to make 
my relations so happy as they have 
keen with you, I am, with my very kind 
regards, yours very truly, 

“H. W. EATON, Manager. 


Henry W. Eaton is a native of Lon- 
don, England. He became a citizen of 
‘the United States in 1887. In 1886 he 
entered the service of the Liverpool & 
London & Globe and he represented it 
in Bristol, Eng!and, as resident secre- 
tary of the west of England branch 
office. He came to New York in 1878 
#s assistant manager of the New York 
pranch under J. BE. Pulsford. Upon Mr. 
Pulsford’s retirement in 1887 Mr. EKaton 
became resident manager. Mr. Eaton 
is an associate of the Institute of Act- 
uaries of England. In 1897 he was 
«lected president of the National Board 
of Fire Underwriters and in 1911 presi- 
dent of the New York Board. \He was 
clso, in 1911, elected president of the 
Mactory Insurance Association. 
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AKTNA (FIRE) 


HARTFORD, CONN,, U.S.A. 
gage Choose your company with regard 
to record in past conflagrations and 
present loss paying ability. 





























FIDELITY-PHENIX FIRE 


INSURANCE COMPANY OF NEW YORK 
Cash Capital 


“America Fore” 


HENRY EVANS, President 


Home Office 


80 MAIDEN LANE 


NEW YORK 


FAMOUS FOR FAIR 
DEALING 


“We have not written and will 
not write business * * over the 
heads of the local agents, and if 
we take any business the local 
agent will be credited with the 
commission.” 


veeeeeeee +. $2,000,000.00 


Managing Branch Offices: 
CHICAGO, MONTREAL 
SAN FRANCISCO 
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FIRE 
RE-INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


15 William Street 








New York 








LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


E. F. FLINDELE 
INSURANCE 





1 LIBERTY STREET 


JERSEY CITY, N. J. 
Montgomery St. 
Tel. 216 Montgomery 


Telephone John 2612 


LOCAL OFFICES 


BROOKLYN, N. Y. 
153 Remsen St. 
Tel. 2504 Main 


NEW YORK 


NEWARK, N. J. 
9-15 Clinton St. 




















Tel. 614 Mulberry 
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in times of peace. 








Four thousand men are serving under 7 
the red, white and blue emblem of the L 
NATIONAL UNION. Loyalty is their 
watchword - service their forte. & 
Protecting the public against devastat- ag 
ing losses by fire, they help to furnish 

the ammunition which weaves the fabric 

of the Nation’s credit. 
emissaries of the NATIONAL UNION 
in advocating a policy which protects 
the homes of men and life time property 
It is an army which is 
always prepared and wins its plaudits 


tion is at the Home Office, where your 
correspondence is always welcome. 
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Government Will 
Pay Gillespie Claims 


INCLUDES LIFE AND PROPERTY 





Bill Introduced for Senator Freling- 
huysen Forms Board of Three to 
Make Awards 


Washington, D. C., January 2. 
necessary for the payment of 
arising out of the explosions at the 
plant of the T. A. Gillespie Loading 
Company last October, are to be ap- 
propriated by Congress under authority 
of a bill which has just been introduced 
by Senator Hale for Senator Freling- 
huysen of New Jersey. 

The measure provides that “for the 
purpose of paying claims for damages 
to real or personal property, except to 


—Funds 
claims 


personal property of all the enlisted 
men and officers of the Army or 
Navy and employees of the United 


States for whom compensation is other- 
wise provided by law, all of which 
claims are occasioned by or attributa- 
ble to the explosion or explosions at 
the plant of the T. A. Gillespie Load- 
ing Company, of Morgan, New Jersey, 
on or about October 4th and 5th, 1918, 
the board hereinafter authorized is di- 
rected to pay, out of such unobligated 
and unexpended balances remaining to 
the credit of appropriations made for 
war purposes as may be designated by 
the Secretary of War, such awards as 
may be found by said board and ap- 
proved by the Secretary of War just 
and to be due claimants by reason of 
the explosion and fire aforesaid, and 
out of such funds shall be also paid the 
salaries of any civilian members of the 
board, clerk hire, and other necessary 
expenses.” 

A board of three persons is to be ap- 
pointed by the Secretary of War for the 
purpose of ascertdining, determining 
and making the awards. Claims for 
loss of life are limited to awards of 
$10,000, to be payable to the person 
or persons and in the proportion as 
such person or persons would be en- 
titled to receive if the decedent had 
died intestate in the State of which he 
was last a resident. 


WILL RESUME LECTURES 


Insurance Society Also Plans to Renew 
Former Dinner Meetings Early 
in New Year 

The Insurance Society of New York 
this week completed its plans to renew 
the former activities of the Society, 
which had been discontinued under war 
conditions. 

A dinner’meeting is being planned to 
be held early in the new year, which 
will re-establish the custom of the So- 
ciety to hold several such meetings 
during the year. 

The Society also will start in Febru- 
ary a series of lectures for young men 
which will embrace the first year 
course of the Insurance Institute of 
America. The course will include 
eight lectures on the following sub- 
jects: 

History and Principles of Fire Insur- 
ance. 

Building Construction. 

The Fire Insurance Contract. 

Fire Prevention and Protection. 

Common Fire Hazards. 

Woodworking. 

Special Hazards. 

Correspondence. 

The men who will cover these sub- 
jects will be announced by the Society 
in the near future. 


OPENS BROKERAGE OFFACE 

Percy J. Jackson, for several years 
chief counterman for the London As- 
surance in New York, has engaged in 
the brokerage business at 76 William 
Street. 








WATCHING USE AND OCCUPANCY 





Physical Hazard No Longer Most Im- 
portant But Profit Is Still Possible 
Is View 





While some of the fire companies have 
issued orders to their agency forces 
practically discouraging the solicitation 
of new use and occupancy lines, others 
of the companies are going ahead with 
the development of this line though on 
an altered basis. 

Some of the companies feel that there 
is too much uncertainty about the status 
of plants which are or have been manu- 
facturing war munitions or working on 
other government contracts. Their be- 
life is that a moral hazard exists in 
these plants which cannot be overcome 
by careful underwriting. 

The companies which are boosting use 
and occupancy say that, while it re- 
quires a little more gare, it is certainly 
possible to separate plants working on 
war contracts from those which are not 
and that there are a large number of 
manufacturers not operating on a war 
basis who need use and occupancy cover 
in a legitimate way. 

RETURNS FROM NAVY 

Eugene L. Breen, formerly special 
agent for the Automobile Insurance 
Company of Hartford, in the New Jer- 
sey territory, has been honorably dis- 
charged from service in the United 
States Navy, and is back home. Last 
week he reported to New York City 
Manager J. Harvey Patterson, of the 
fire department of the Automobile In- 
surance Company. No specific duties 
have been assigned to him as yet. 


IN NEW YORK ON FURLOUGH 

Second Lieut. Stratford D. Mills, son 
of John Mills, of Mills & Honness, 
prominent local agents in New York 
City, was in New York last week on 
a furlough. Lieut. Mills was formerly 
connected with T. E. Braniff Company, 
Oklahoma City, Okla., and enlisted in 
the aviation service from that city. It 
is expected he will receive his dis 
charge in a short time, after which he 
plans to re-enter the insurance busi- 
ness. 


EXPLOSION RATE STATUS 

Regarding the new explosion insur- 
ance rates, there is some misunder- 
standing as to whether they apply in 
the territory about New York Harbor. 
The Eastern Underwriter is advised 
that they do not, the old rates to re- 
main for the present. A bulletin may 
be issued by the Conference covering 
this feature. 
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MARINE DEPARTMENT 





CAMUEMA ETT eaNENTeNNN ET THE THEN NEMO 











Ship “Brynhilda”’ and Steamer 
“‘Tennyson”’ are Interesting Cases for 
Marine Underwriters and Insurers 


the New 
a real Christmas 


War risk underwriters in 
York market received 
present last week when the ship 
from New York to 
as arriving 
This 


and 


“Bryn- 
hilda,” on a voyage 
South Africa 
sufely at her port of destination. 


was reported 


vessel had been given up as lost, 
her 
boat and 


most underwriters considered 
war inasmuch as a life 


part of her deck load had been picked 


loss, 


up off Fire Island by a mine sweeper, 
and it was considered that she must 
have been destroyed by a submarine 


which was operating in these waters at 


the time she sailed, or she must have 
hit a mine the same as the warship 
“San Diego,” which was sunk off Fire 
Island last summer. 

After a careful and minute investi 
gution, the owners of the vessel are re- 


ported as having stated that they do 
see how the life boat 
possibly been carried away 


not in questlon 


could have 
by the deckload if it shifted, as it 
supposed to been entirely 
different part of the ship to where the 
naturally 


was 


have in an 


was stowed and 
must have been lost through war perils. 

The safe arrival of this vessel goes 
to prove that 
losses they ought to have 
the vessel ought 
more than a few days overdue, as in this 
under- 
cli- 


deckload 


before underwriters pay 
definite 


to be 


some 


information, or 


some 
their 


case it was reported tnat 
writers who wished 
ents rather fairly had advanced 80 per 
of the the risk 
policies, which money 


refunded to them. 


to treat 


cent. loss under war 


sums of must 
now be 
Steamer “Tennyson” 

The steamer “Tennyson,” which is re- 
ported in the Journal of Commerce un- 
date of 
Atlantic 
King, an 
under a 


December 28—the case of 
Mutual Insurance Co. 
underwriter at Lloyds, 
London, contract of reinsur- 
ance, reinsuring Atlantic Mutual 
against marine risk, on a cargo of hides 
which they had assumed under an open 


der 
the 
Isaac 


Vs. 


the 


policy of their assureds. 
It appears that the Atlantic Mutual In- 
surance Company must have paid their 
client a loss on this vessel under their 
marine insurance for a 


which was occasioned by an explosion 


issued to one 


policy loss 
of bombs happening on this vessel on 
February 15, 1916, while off Brazil 
which explosion caused a serious loss 
While it is 
explo- 


of cargo as well as life. 


questionable whether a loss by 
sion is one of the perils covered under 
a marine insurance policy, the question 
being so acute that New York brokers 
have instl- 
contracts, 


as well as London brokers, 
tuted in all cargo 
especially covering risk by explosion, it 
appears that the King’s Bench Division 
of the British Courts in London de- 
‘cided that this loss is a war loss, based 
upon the fact that the shipping agent, 
although a Brazilian by naturalization, 


clauses 


was a German by birth, and it was as 


sumed that the packages that were sup 


posed to contain photographic films, 
which ex- 
ploded at sea, were shipped by a Ger- 
man acting for the the Ger- 
man Government with the intent to de- 
British shipping. While the true 
that the shipment was made 


Duquesne, 


contained infernal machines 


benefit of 


stvoy 
facts are 
by a Capt. who had a rather 


checkered career, and in fact is now 
convicted for insuring films in a New 


York 
chines, which de; 


with infernal 
troyed the 


slack 


warehouse mi- 
warehouse; 
upon which he to collect a 
fraudulent 
fire insurance 


The 


amount from a New York 


company. 
shipment on the “ 


Tennyson” was 


for the fraudulent intent and 


and was to collect a fraudulent 


same 
purpose, 
from a marine insurance 
New 
to know when 


brought 


claim com 
would be of 
these 


whether 


pany in York, and it 


interest facts are 
the 
its fonmer decision, 


OBSERVER. 


definitely 
will 


out, 


court reverse 


APPLETON & COX APPOINTED 


Made Marine Managers of Milwaukee 
Mechanics Insurance Company as 
of January First 


Appleton & Cox announced yesterday 
their appointment as managers of the 
marine department of the Milwaukee 
Mechanics Insurance Co., effective as 
of January one. The Milwaukee Me- 
chanics has been operating with a capi- 
ial of $1,250,000 and a surplus of $1,- 
057,763 and should be a valuable addi- 
tion to the: underwriting facilities of 
the Appleton & Cox office. 

Appleton & Cox are now attorneys 
for the United States Lloyds Inc., of 
New York, Indemnity Mutual Marine, 
of Liverpool and the Tokio, of Japan; 
and managers of the marine department 
of the Royal Exchange, of London; 
United States Fire, of New York; Ag- 
ricultural Fire, of Watertown; Fire 
Association, of Philadelphia; and the 
Milwaukee Mechanics, of Milwaukee, 


D. E. MONROE, UNDERWRITER 

D. E. Monroe, of St. Louis, will man- 
age the underwriting department of the 
Union of Canton, which has just en- 
tered New York for fire business. 
Marsh & McLennan, of Chicago, are 
the United States managers. Mr. Mon- 
roe has resigned as secretary and vice- 
president of the American Central Fire, 
St. Louis. The Union is a British com- 
pany with $24,000,000 assets. 


JAMES C. JOHNSON RETIRES 

James C. Johnson, manager of the Pa- 
cific Coast department of the Insurance 
Company of North America and the Al- 
tiance, has retired. His health has not 
been good. He had been with the com- 
pany for many years and is succeeded 
by McClure Kelley, now assistant man- 
ager. McKee Sherrard continues as as- 
sistant manager. 


HENRY S. MARTIN “RETIRES 





Henry S. Martin, superintendent of 
the Salvage Corps, Newark, N. J., re- 
tired January 1, after forty years’ ser- 


vice. He was a volunteer fireman for 


seven years. 


AMERICAN EQUITABLE ASSURANCE CO. 


OF NEW YORK 
Surplus to Policyholders $1,014,237.98 








Marine and War 
Risk Insurance 


Losses made PAYABLE in all parts of the world 


C.R. EBERT & CO., Inc. 


MARINE MANAGERS 
48-54 BEAVER STREET, NEW YORK 











ALB. SMEESTERS 


6 Rue des Colonnes 


PARIS 


Insurance and Reinsurance 





Cable: 


Montalais, Paris 

















WM. H. McGEE & CO. 


MARINE UNDERWRITERS 
15 WILLIAM STREET, NEW YORK 


General Agents Marine Department 
St. Paul Fire & Marine Insurance Co. 
Phenix Insurance Co. of Hartford 
Great American Ins. Co., New York 
Camden Fire Insurance Association 
Westchester Fire Insurance Co. 


Niagara Fire Ins. Co. 


U. S. Managers 
Skandinavia Re-insurance Co. 
(Copenhagen) 

Agents Marine Department 


Providence Washington Insurance Co. 
Massachusetts Fire & Marine Ins. Co. 











‘ 65th Annual Statement 
BE. xnsvcvanentcnrasscbuasceemecn 
RUEOOD ncwsevsconsves 
a ee e 
Conflagration Surplus 000.00 
of Watertown WY. Surplus to Policyholders.......... 2,650,983.09 


F. L. GILPIN, JR., 434 Walnut St., Phila., Special Agent. MIDDLE DEPT. 
E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent..... ..-NEW YORK STATE 
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INC ORPORATED 
56 Beaver Street New York 


MANAGERS MARINE DEPARTMENT 


American Insurance Co., of Newark, N. J. 
Firemen’s Insurance Co., of Newark, N. J. 
Glens Falls Insurance Co., of Glens Falls, N. Y. 
Hanover Fire Insurance Co., of New York, N. Y. 


MARINE AGENTS 
Globe & Rutgers Fire Insurance Co., of New York, N. Y. 
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Losses made payable in all parts of the World 
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Cash Capital .. 


Surplus 


TOTAL 
Surplus to Policyholders, $12,317,502.26 


The Oldest American 


‘tock Insurance Company 


NORTH AMERICA 


126th ANNUAL STATEMENT 


Reserve for Premiums 
Reserve for Losses 


PHILADELPHIA 
DECEMBER 31, 1917 
ititirsbieceervarwedbsedeneberael $ 4,000,000.00 
Siegndeisehbenecensareseniak 10,630,740.40 
ES OES PCE ee 4,419,000.00 
Reserve for Taxes ..cccccccccccccsccccccccccccscccces 950,000. 


Reserve for Sundries 


PUTT TETTEEE Tee 


Saseneceseeedbesescdvewnutessnsiosseey $28,477 ,242.66 


Fire Insurance, Tornado, Sprinkler, Explosion, Inland Transit, Salesman’s Floater, 
Automobile, Use and Occupancy, Builder’s Risk, Tourist War Risk, Cotton Insurance, 
Marine, Rent, Leasehold, Parcel Post, Registered Mail. 


1918 


Seem eee ee eee tees eee eeeeeeeeee 


160,000.00 
8,317,502.26 


Losses Paid Since Organization, $192,518,273.33 








H. A. Smith, President 
G. H. Tryon, Vice-President 








| National Fire Insurance Company 


OF HARTFORD, CONN. 
Statement January 1, 1918, to New York Insurance Department 
LIABILITIES 
Cates Beste. GE CRMs ccconcccsctscesscvccocccesscsencctcesecesss $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- 

BOTVS, LOG) GERMGRTE ccccccccvccscscvevscsccsscsccccccccccvese 11,073,438.19 
Unsettled Losevs and other Claims............ccccsccccsccsccsces 2,168,701.64 
Net Surplus over Capital and Liabilities .............ccccseee 3,980,020.79 
Tetal Assets January 1, 1916......ccccsecces $19,222,160.62 


F. D. Layton, Secretary 
S. T. Maxwell, Ass’t Secretary C. B. Roulet, General Agent 


SURPLUS TO POLICYHOLDERS............$5,980,020.79 


F. B. Seymour, Treasurer 














W. G. Willcox Heads 
Bankers & Shippers 


STARTED BUSINESS JANUARY 2 
Capital of $1,000,000 and Surplus of 
$1,500,000 Fully Paid in—Directors 
Met on Tuesday 


W. G. Willcox, of Willcox, Peck & 
Hughes, was elected president of the 


newly-formed Bankers & Shippers In- 
surance Co. at the first meeting of the 
board of directors of that company held 
on Tuesday. Plans were made to start 
underwriting immediately. 

The capital of the Bankers & Ship- 
pers is $1,000,000, and the surplus $1, 
500,000. 

As announced exclusively in previous 
issues of The Eastern Underwriter, the 
company is backed by some of the big- 
gest banking and shipping interests in 
the United States, and will be operated 
through the office of Willcox, Peck & 
Hughes. The interests which organized 
the Bankers & Shippers are the Du 
Pont powder people, the Barber Steam- 
ship Company, the Guaranty Trust Com- 
pany, the Chase Securities Corporation 
and Willcox, Peck & Hughes, insurance 
brokers and average adjusters. Eugene 
V. R. Thayer, president of the Chase 
National Bank, will be chairman of the 
board of the new company, recently in- 
corporated at Albany under the laws 
of New York, and William G. Willcox 
of Willcox, Peck & Hughes will be pres- 
ident. 

Prominent Directors 

The list of directors includes Harold 
Stanley, vice-president of the Guaranty 
Trust Company; John A. Spoor of Chi- 
cago, Oswald Kirkby, the golfer and a 
member of the firm of Willcox, Peck & 
Hughes; Oakley Wood; John J. Wat- 
son, Jr., vice-president of the Interna- 
tional Agricultural Corporation; How- 
ard Bayne, vice-president of the Colum- 
bia Trust Company; James Barber of 
the Barber Steamship Company, J. J. 
Raskob, vice-president of the EK. I. du 
Pont de Nemours Powder Company; 
Seward Prosser, president of the Bank- 
ers Trust Company; Charles C. Peck of 
Willcox, Peck & Hughes; E. V. R. 
Thayer, president of the Chase National 
Bank; Charles H. Sabin, president of 
the Guaranty Trust Company; Chellis 
A. Austin, president of the Mercantile 
Trust Company; William G. Willcox of 
Willcox, Peck & Hughes, and Edward J. 
jarber of the Barber Steamship Com- 
pany. 

First of Kind in America 

The stock of the new company is 
now full cash paid and there will be 
no public offering. The purpose be- 
hind the: formation of the company 
was the stimulation of export and im- 
port trade, and this is the first attempt 
in America to band together manufac- 
turers, shipping interests and bankers 
into a marine insurance company which 
gathers under one fold a wide variety 
of businesses. 

John A. Kenny, manager of the bur- 
glary department of the National Sure- 
ty’s brokerage branch, has resigned. 


RELIEVING OFFICE SCARCITY 


Building at William and John Streets 
Likely to be Completed 
This Year 


Because of the unprecedented de- 
mand for space in the insurance district, 
it is likely that the uncompleted building 
at William and John streets will be fin- 
ished during 1919.. The building was 
projected by a syndicate of insurance in- 


terests of which Charles B. Van Valen 
is managing director. Mr. Van Valen 


the 
some 


has said that the completion of 
building will probably be forced 
time this year irrespective of costs, as 
the demand is so great that the entire 
twenty stories could be let to applicants 
now on hand aside from three insurance 
interests which would take the entire 
proposition if it were available now. 
The syndicate has two years in which 
to complete the structure under the old 
building law. 

A twelve story building in the imme- 
diate vicinity is being considered for 
conversion into office space. It is now 
used for manufacturing. The Cockcroft 
Building, at John and Nassau Street is 
aiso to be converted into offices and the 
space over the Gibson restaurant in 
Maiden Lane is to be made into offices. 





Osborn & Co. Are 
Entering New Co. 


IS. VIKING OF 


CHRISTIANIA 





Company Was Organized in 1912— 
Has Capital of 12,000,000 Kronen— 
Will Do Reinsurance Only 


Osborn & Co., Inec., of New York and 


Chicago, have been appointed United 
States managers of the Viking Insur 
ance Co., Ltd., of ‘Christiania, Norway, 


which company they plan to enter here 


in the near future for marine re-insu 
ance. 

The Viking has made a deposit of 
$200,000 with the National City Bank, 
and Captain Th. Jullum, of New York, 
and KE. Christophersen, of New York, 
have been named United States tru 


tees of the company. 

The Viking was organized in 1912. It 
has a capital of 12,000,000 kroner, 25 
per cent of which is paid in, with the 
balance properly secured. The paid-in 
surplus of the company is 727,000 
kroner, 

Organized Company 

Gerhard C. Kallevig, managing direc- 
tor of the Viking, has been prominent 
in Norwegian insurance circles for a 
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long period of years and was one of the 
principal organizers of the Viking, 
which he has directed since the begin 
ning. Mr. Kallevig is a graduate of 
Oxford University, England, 

Jacob Bredal, president of the board 
of directors of the Viking, was formerly 
Norwegian Minister of Justice, and is 
also very influential in that country. 


AIRPLANE FIRES DWELLING 


Unusual Claim Arises Following Des- 
truction of Dwelling By Falling 
Airplane 


L. B. Leigh & Co., general agents 
at Little Rock, Ark., recently received 
notice of a fire loss on a dwelling 
which had been set on fire by the fall 
ing of an airplane. The loss occurred 


at Marked Tree which is about fifty 
miles from Memphis on the St. Louis 
& San Francisco’ Railroad. EK. L. 


Pierce, the owner of the burned build 
ing, is a wealthy lumberman residing 
at that location, and has interestea 
himself very much in the securing and 
preparing of a landing field at Marked 


Tree for airplanes from the Memphis 
Aviation School. He had also kept 
open house for the aviators who came 
there, and had issued an open invita 
tion for them to be his guests when- 
ever in the city The two aviators 


driving the ship in question had been 
visiting at his house and were under 
taking to return to Memphis, when, 
through accident, the ship became un 
manageable and crashed into the house 
The gasoline tank burst and took fire, 
and they had difficulty in escaping with 
their lives 

There is 
liability of the 


some question as to the 
insurance company for 
this loss. It is true the company will 
probably have subrogation against the 
United States Government, but all the 
agents could do was to put in a claim 
for reimbursement, as the Government 


cannot be sued This is only one, 
however, of many cases which will 
doubtless occur in the future as air 


planes become more common 
applied to commercial use 


and are 


J. G. SIMMONDS CO. PASSES 


The well-known suburban agency of 
J. G. Simmonds & Co., Ine., passed out 
of existence this week and is sue 
ceeded by R. B. McFalls & Co., Inc. R 
Bh. MeFalls, who has been president of 


J.G. Simmonds & Co., 
of the new agency. F 
vice-president and treasurer, and C. A 
Wilson is treasurer. The change was 
effective January 1 


Inc., is president 
A. McCready is 


CAPTAIN DOREMUS NOT DEAD? 

According to daily newspaper stories, 
there is some uncertainty about the 
death of Captain H. B. Doreraus, for- 
merly examiner for the middle depart- 
ment of the Niagara Fire, who was re 
ported killed in action on October 25. 


From letters received from his associ 
ates in the army, he is now believed 
to be missing in action, having been 


seen subsequent to the action in which 
he was reported killed 


JOINS GEERY & COUTANT 
John H. Stark, formerly with the M. 
C. Seldman Co., is now connected with 
the brokerage firm of Geery & Coutant 
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CASUALTY AND SURETY NEWS 





Year’s Results Among 
Casualty Companies 


JUMP 





PREMIUM INCOME TAKES 


Ocean Accident and Maryland Casualty 
Much Ahead of 1917 
Records 


‘Fragmentary reports of how the cas- 
ualty companies fared in 1918 are com- 
ing in. The Ocean Accident & Guar- 
antee wrote about $11,000,000 of pre- 
miums. In 1917 this item was a lit- 
tle over $6,000,000. The corporation ex- 
pects that the final figures will show a 
highly satisfactory year. The New 
York City business was heavy. 

BE. F. Hord’s office of the Maryland 
Casualty in New York wrote about $2,- 
500,000, which is a decided gain over 
last year, and the Maryland Casualty 
shows premiums of about $17,000,000. 
In 1917 it reported somewhat over $y, 
000,000. 

The Fidelity & Casualty wrote about 
$2,000,000 over 1917, when the records 
showed almost $9,700,000. The Metro- 
politan office, under Manager Benjamin 
Sturges wrote $2,000,000. This is a 
large increase over 1917. That depart- 
ment began in 1913 with between six 
and seven hundred thousand dollars 
premiums. 

The EB. E. Clapp & Co. office has had 
its best year, and December was its 
best month. In 1917 the premium in- 
come was $1,500,000, and 1918 shows a 
safe margin over that figure. 

Globe and Standard Results 

The Royal Indemnity and the London 
& Lancashire Indemnity have not pre- 
pared any figures they wish to publish 
at this time. 


Manager A. Duncan Reid of the 
Globe Indemnity says his company 
shows premiums approaching $7,500,- 


000. In 1917 that item was $4,708,000, 
The Metropolitan branch figures have 
already been published. 

The Standard Accident’s New York 
office wrote nearly $1,000,000, and is 
some $50,000 ahead of 1917. 


GLASS RATE TENDENCIES 





Decline in Cost Cannot at Once be 
Reflected in Insurance 
Rate 





While plate glass rates have been go- 
ing up steadily for a long time it is by 
no means certain that the business for 
the year will show a profit. The ad- 
vances in premium have been predicated 
mainly upon the advance in the price 
of glass. There have been many other 
contributing causes, however. Many 
conditions in the plate glass insurance 
business have not heretofore been prop- 
erly weighed in making the rates, and 
these are now being corrected. But in 
the main the advanced rates are owing 
to the higher cost of glass. 

In course of time prices will begin 
to decline, but the process will be slow, 
and insurance rates will follow. But 
there will be no precipitate decline. 
Even if a drop in glass cost was an- 
nounced today, it would be 60 days be- 
fore the decline could be reflected in 
the insurance rate. It will be found that 
just as the rates were advanced to meet 
higher manufacturing costs, replace- 
ment costs and higher transportation 

harees, the carriers will be willing to 
-oadjust the insurance rates in accord- 
ance with a declining tendency in these 
items. It is just as unwholesome for 


insurance rates to be excessive as to be 
inadequate. 


Bureau Changes 
Statistical Plan 
PURPOSE TO SIMPLIFY METHOD 


Numerous Modifications of Present 
System Will Have Effect of Saving 
Many Operations 


The statistical plan of the National 
Workmen's Compensation Service Bu- 
reau recently has been fundamentally 
revised. Briefly, this is what the new 
method accomplishes towards the sim- 
plification of the plan: 

1, It does away with the outstanding punch 
cards. Instead of punching for each outstand- 
ing case, first a “paid on accident” card and 
then an “outstanding” card, all it is now nec 
essary to do is to punch for each case one 
“incurred loss” card on which will be re 
corded the sum of paid and outstanding losses. 

2. It eliminates the “outstanding” contra 
card. Under the original plan, to take care 
of subsequent developments, it was necessary 
to punch a “paid on accident” contra card to 
cancel the payments previously reported on 
an outstanding case and an “outstanding” 
contra card to cancel the outstanding infor- 
mation, and then to report a new “paid on 
accident” card if the case was closed or 
both a new paid and a new outstanding card 
if the case remained open. 

In the place of this complicated procedure 
the developments will be taken care of by a 
very simple method. An outstanding case will 
be punched on a brown card when the first 
report of experience for a given year of is- 
sue is made to the Bureau. After tabulating 
and compiling the experience the Bureau will 
remove and set aside the cards for outstand 
ing cases, It will also subtract these cases 
from the tabulated results and thus prepare 
the records for the inclusion of developments. 

How Treated By Companies. 

The companies in’ reporting developments 
will treat a case closed subsequent to the 
first report as an ordinary closed case and 
punch for it an “incurred loss—closed case” 
ecard, or a case remaining open the com 
panies will punch a new “incurred loss—out 
standing case” card on which will be recorded 
the amount of incurred loss as of this sub 
sequent date. A new “incurred loss—outstand 
ing case” card will be puncred for such cases 
even if the amount of incurred has not 
changed since the previous report. The Bureau 
will add these cases to the closed cases of the 
year previous and thus obtain the matured 
experience, This process will be repeated 
year after year until the accident experience 
for any state and year of issue is fully ma 
tured. 

3. This procedure will relieve the companies 
from the necessity of keeping a record of the 
amounts paid and outstanding on the date 
as of which the experience was reported the 
preceding year for the purpose of cancelling 
the old cards by punching the identical infor- 
mation on contra cards, 

4. The analysis and punching of accidents 
will be simple. Taking, for example, accidents 
referable to policy year 1918. The companies 
during 1918 and 1919 will analyze and punch 
all closed cases on green cards. On January 
1, 1920, or any time between this date and 
April 1, 1920, all outstanding cases will be 
analyzed and punched on brown cards Dur- 
ing 1920 some of these outstanding cases which 
remain open after December 31, 1920, will 
again be reported on brown cards without any 
attention being paid to the information report 
ed the previous year. 

Guarding Against Failure 

To assure the complete success of the simpli- 
fied method and to guard against the failure 
of any company to report developments on 
outstandings, the Bureau will count the num 
ber of outstandings removed from each state 
and year of issue, keep a record of this, and 
at the proper time advise the companies that 
it expects a report of developments on a defi 
nite number of cases 

§. The above method of handling losses on 
outstanding cases extends to the duration of 
disability. Instead of reporting on one card 
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the compensated period and on another the 
estimated further duration of disability, the 
entire estimated period of disability will be 


card, 
describes the 


reported on one 
The above principal modifica 
tions which in themselves will immeasurably 


simplify the application of the plan. Other 
changes are as follows: 
1, The new punch card does not contain 


“medical” and “com 
fields, This saves four 


space for cents in the 
pensation incurred” 
columns of digits, s 
Of the columns saved one column is ad 

ded to the “tage” field, thus making it possible 
to punch the actual age instead of the age 
group. This may not seem very important, 
but it does nevertheless save the work of 
coding and also gives better data to work on. 

New Columns Added 
3. Two columns have been added to the 


“counter” column There = are now three 
“counter” columns headed respectively “tabu 
latable,” “‘non-tabulatable’ and “medical.” 


This corrects one of the shortcomings of the 
old) plan for many purposes, especially for 
Schedule Z, it is necessary to count not only 
the number of tabulated aceidents and the num 
ber of tabulatable accidents which are com 
pensatable, but also the number of cases on 
which medical has been incurred regardless of 
whether tabulatable, non-tabulatable or com 


41. The duration of disability or payment no 


longer will be required in cases of death, per- 
manent total disability, and permanent partiai 
disability which are compensated in accord- 
ance with a specific dismemberment schedule. 
Time and experience have demonstrated such 


information to be of no value actuarially and 
that to require it would be a sheer waste of 
labor 

Heretofore, owing to the enormous amount 
of detail required in fatal cases it was thought 
best to have the Bureau punch fatal cards from 
information supplied by the companies on 
Form 1082, entitled “analysis of fatal acci 
dents.” Under the revised plan the companics 
will do this punching on ordinary green cards 
However, instead of a complete analysis as to 
kind of payment (whether benefit to widow, 
children, other total dependents, ete.) all it 
will be necessary to do will be to indicate 
whether the payment is for funeral expenses 
or a death benetit The special detailed an 


alysis of fatal cases will be required as here 
tofore with a more therough analysis of 
payments. A detailed analysis will also be 


filed for every permanent total disability case. 


NEWARK OFFICE OPENED 

The American Indemnity, of Galves- 
ton, has opened a branch in Newark, 
N. J., in charge of Edward K. Randall. 
He has been with the Aetna Casualty 
& Surety in New York, and is well 
known among insurance men in Phila- 
lelphia. The company will have a 
claim department in Newark. Mr. Ran- 
dall will handle casualty lines and 
George A. Devoe, manager of the com- 
pany’s New Jersey branch in Jersey 
City, will handle fidelity and surety lines 
exclusively. 


Something New 


insurance at one-third the former 
This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence Theft 
Regular rate of brokerage commission paid. 


General Accident 


Fire and Life 


Assurance Corporation, Ltd. 


PHILADELPHIA 
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Welfare of Soldiers 
State Fund Argument 


R. M. LITTLE GIVES HIS VIEWS 


Says New York and Ohio Point Way 
to Solving Rehabilitation 
Problem 


Who 
compensation 


shall bear the extraordinary 
total 
caused by successive injuries was dls- 
cussed by R. M. Little at the American 
Association for Labor Legislation meet- 
ing in Richmond, December 27. Mr. 
Little is director of the American Muse. 
um of Safety and former chairman of 
the United States Workmen’s Compen- 
sation 


cost of disability 


Commission. He regards this 
question as of pressing importance, be- 
cause of the rehabilitation act for dis- 
abled soldiers and sailors who are be- 
ing retrained for gainful occupations 
which they cannot enter upon until this 
question is properly answered. The 
question, says Mr. Little, is also press- 
ing because a rehabilitation bill is pend- 
ing in Congress to provide retraining 
and placement of persons disabled in 
industry, or otherwise, and this act will 
fall short of a practical realization, 
unless the right solution is found for 
the compensation insurance problem in 
volved in their return to gainful occu 
pations. 

Who, asks Mr. Little, is to be respon 
sible for the extraordinary cost which 
will result from industrial accidents 
which may befall retrained men? He 
says further: 

“If we assume that the employer will 
be responsible, he will be reluctant to 
give employment to handicapped men, 
but while the spirit of patriotism is run 
ning high, many employers would, no 
doubt, take a chance and assume the 
risk willingly. We cannot depend upon 
the patriotic spirit of employers to solv 
this question, nor is it clear that we 
ought to ask them to do so. 

Responsibility on Government 

“Inasmuch as the primary disability 
which stands in the way of the men se 
curing positions was incurred in the 
military service of the country, would it 
not be just, and entirely proper, if the 
Federal Government were to assume the 
responsibility for the extraordinary com 
pensation cost which may be incurred 
by soldiers and sailors, disabled in the 
military service, when they are returned 
to civil employment? 

“When we consider this question, 
however, as related to civilians who 
experience second or recurrent injurics 
in employment, the difficulties multiply. 
The Federal Government has no re 
sponsibility in the matter. We have to 
consider it, therefore, in relationship 
to the varied compensation acts of the 
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states. How is it possible to make a 
rehabilitation act in behalf of disabled 
persons of industry and otherwise, 
function practically in the sphere of 
their employment in the forty-eight 
states? Who shall pay the extraordi- 
nary compensation cost for their recur- 
rent injuries? 
Various State Laws 

“It is an interesting fact that the com- 
pensation acts of California, Colorado, 
Indiana, Delaware, Minnesota, Nebraska 
and Texas relieve the employers of the 
extra liability which might come to 
them through employing handicapped 
people, but leaves the handicapped em- 
ployees without compensation protec- 
tion. The proposal was made before 
the Massachusetts legislature in 1918 to 
amend the compensation act to permit 
disabled workmen to waive their rights 
to compensation for subsequent injuries 
in order that they might secure employ- 
ment. The proposal did not succeed, 
but it is another illustration of the 
superimposed handicap of public opin- 
ion upon physically handicapped citi- 
zens. 

“Two of the states have made an 
attempt to meet the problem of the ex- 
traordinary compensation cost for re- 
curring injuries. The New York law 
was amended, e“fective June 1, 1916, to 
provide that the persons who have lost 
a hand, arm, foot, leg or eye, should 
be covered during the course of their 
employment by the compensation act 
and benefits according to the usual 
scale, for recurrent disabilities, but that 
the extraordinary cost should be paid 
from a state fund accumulated from 
death benefits of $100 each when there 
are no dependents. 

“The Ohio State Industrial Commis. 
sion adopted a ruling, operative July :, 
1918, to the effect that if an employer 
has in his employment a workman pos- 
sessing but one hand or arm, one foot 
or leg, or one eye, and such workman 
should subsequently lose an additional 
one of these members in the course of 
his employment, the individual account 
of such employer would he charged by 
the State Industrial Commission for the 
loss of the last member only, and tne 
remaining cost, by far the larger 
amount, will be distributed over the 
state fund as a whole. 

“It is an interesting fact that the only 
case of a subsequent compensatable in- 
jury of this kind which has ever come 
to the writer’s attention occurred in 
Ohio recently, and in this instance the 
man was employed by a self-insurer, 
having one defective eye and losing his 
good eye during employment. Although 
it is a wealthy corporation, the offi- 
cers are now looking into the benefits 
of the state insurance scheme. 


State Control Urged 

“Do not New York and Ohio point 
the way to a right solution of this per- 
plexing question? If all the states 
controlled compensation insurance ex- 
clusively, or practically so, through 
state funds, it would be comparatively 
easy to work out a scheme of compen- 
sation for subsequent injuries to handi- 
capped people which would be equitable 
and fair and simple in its operation. 
But unfortunately, only five states con- 
trol the compensation insurance through 
state funds; namely, Ohio, Oregon, 
Washington, Nevada and Wyoming. Ten 
other compensations states have state 
funds but the insurance carriers also 
share the business; then there are ten 
states which have no compensation 
acts: North Dakota and nine southern 
states. 

“It is at once apparent, therefore, 
that the problem of compensation for 
handicapped people cannot be met in 
the ten non-compensation states for the 
present, and it will be more difficult 
to work out a right solution in the com- 
pensation states where the issue is con- 
fused by the presence and activity of 
insurance companies. True, New York 
has attempted to meet the problem and 


the insurance companies are strong and 
influential within the state; but it is 
apparent that the Ohio Industrial Com- 
mission can more readily.and effectively 
deal with every insurance emergency 
which arises than can any other state. 

“In Ohio practically the whole com- 
pensation insurance business converges 
to a common center and to a single end 
and motive; namely, to solve every 
workman’s compensation insurance 
problem in such a way as to serve the 
best interests of the employer, the em- 
ployee and the general public. It must 
be apparent to every one that this 
perplexing question of who shall pay the 
extraordinary compensation cost for re- 
curring industrial injuries can best be 
solved by a state fund.” 





AT WORK ON HAZARDS 


Liability and Compensation Losses Ex- 
pected to Be Affected by Labor 
Department’s Program 

Washington, D. C., January 2.—Haz- 
ards of industry in all lines of work, 
and their correction, are to be investi- 
gated by the working conditions service 
ot the Department of Labor. The re- 
sults of these studies will be of impor- 
tance, as they are expected to have a 
decided bearing upon the rates, regula- 
tions and losses of employers’ liability 
companies, as well as forming the basis 
from whicn will be compiled state codes 
governing working conditions. 

The working conditions service will 
g0 into factories throughout the coun- 
try, upon invitation of factory officials, 
and make exhaustive surveys of all 
conditions affecting the health and effi- 
ciency of workers, so that the causes 
of occupational diseases may be deter- 
mined and methods worked out for 
overcoming them. At the same time, 
all mechanical hazards will be analyzed 
so as to determine those inherent in 
the machines as distinguished from 
those due to bad conditions in or ahout 
them, with, a view to eliminating as 
much of the danger as possible. 

The results of the study in each plant 
will be turned over to the officials of 
the factory with recommendations for 
overcoming the various hazards found. 
The investigations in all factories in 
the same industry will later be tabu- 
lated for the discovery of causes and 
consequences of occupational diseases 
and their elimination. 


A number of changes have been made 
in the Massachusetts compensation 
rate manual. 


Proximate Cause 
Not Admissible 


DECISION ON ACCIDENT POLICY 


Insured Had _  Arterio-sclerosis 
Claimed He Was Hurt in 
Subway Train 





and 





Holding that the so-called doctrine of 
proximate cause applied ordinarily in 
negligence cases was not applicable 
under personal accident policies, the 
United States Circuit Court of Appeals 
in the case of Aetna Life vs. Catherine 
Ryan, has reversed the trial court in 
Brooklyn. 

The complaint alleged that the in- 
sured Michael J. Ryan, lost his life be- 
cause of an injury suffered while a 
passenger on a train of the Inter- 
borough Rapid Transit Company in one 
of its subway stations in New York. 
It was alleged that while he was en- 
tering the train he sutfered bodily in- 
juries effected solely through external, 
violent and accidental] means, to wit: 
by being struck by a closing car-door, 
which blow precipitated, hastened and 
developed a cerebral hemorrhage. Ryan 
had arterio-scierosis and the hem- 
orrhage caused death. 

The policy provided that no indem- 
nity was payable unless the insured 
was injured or came to his death ‘“‘di- 
rectly and independently of all other 
causes, from bodily injuries effected 
solely through external, violent or ac- 


cidental means, sucide (sane or _ in- 
sane) not included.” 
The defendant set up the defense 


that the insured died as a result of dis- 
ease. 
Fell From Chair 

The insured at the time of his death 
was fifty-three years old. He was 
bandmaster in the Catholic Protectory, 
Borough of the Bronx. On the morn- 
ing of August 25 he left his home in 
Brooklyn and went by subway to the 
Protectory. He sat down in the dining 
room to eat his dinner and while at 
the table he suddenly became dumb 
and also could not hear when spoken 
to, fell to the floor and could not move 
his left arm. He was taken to a hos- 
pital where he died September 9. 

Mrs. Ryan obtained a. judgment 
against the Company in the trial court 
for $12,045.84 damages and_ costs 
which judgment the United States 
Circuit Court of Appeals reversed. 


Principle Established 
The burden of proof rested on the 
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plaintiff to establish the fact that the in- 
sured suffered an accident and that there 
could be no recovery upon the policy un- 
less that accident was the sole cause 
of his death, as the policy insured him 
against a death “resulting directly 
and independently of all other causes 
from bodily injuries effected’ solely 
through external, violent and acci- 
dental means.” The cases establish the 
principle that if death results from dis- 
ease or a bodily infirmity there can be 
no recovery under such a_ policy 
whether the insured suffered an acci- 
dent or not. And they also show that 
there can be no recovery if the insured 
suffered an accident but at the time it 
happened was afflicted with a pre-ex- 
isting disease and death would not 
have resulted if he had not had the 
disease, but his death was caused be- 
cause the accident aggravated the ef- 
fects of the disease or the disease ag- 
gravated the effects of the accident. 


SUING PROPERTY CUSTODIAN 
Receiver for Aetna Indemnity Brings 
Action to Recover Monies 
Alleged Due Him 





J. Birney Tuttle, of New Haven, Conn., 
receiver of the Aetna Indemaity, has 
filed a bill of complaint in the United 


States Court against A. Mitchell 
Palmer, enemy alien property custo- 
dian. 


According to the recitals in the bill 
the Munich Reinsurance Company of 
Germany had maintained an American 
branch with its office in Hartford, and 
it was authorized and admitted to prac- 
tice business in Connecticut. On Octo- 
her 31, 1905, the Aetna Indemnity and 
the Munich entered into a written agree- 


ment. whereby the Munich reinsured 
the Aetna against loss on bonds and 
other undertakings. Mr. Tuttle seeks 


to recover $2,260.01, alleged to be due 
him. 


POLICYHOLDERS WELL TREATED 


New York Department Speaks Highly 
of Metropolitan Casualty’s Claim 
Settlements. 





In its renort on an examination of 
the Metropolitan Casualty of New York, 
as of June 30, last, the New York De 
partment nays the commany a compli- 
ment on its claim practice, saying: 
“Claims are found to be settled prompt- 
Iv in everv department. Contested 
claims are few in number and it is the 
policy of the comnany to deal fairly 
with all claimants.” 


SURETY BOND TAX RULING 


Washington, PD. €. January 2.—The 
Commissioner of Internal Revenne has 
advised all collectors that in collecting 
taxes provided for in the war revenue 
bill of October 3. 1917. premiums on 
indemnity or surety bonds executed 
vrior ta December 1. 1917. are not 
the subject of stamp tax when premi- 
ums due and payable subseauvent to 
December 1, 1917. are not essential to 
the continuance in force of such bonds 
Where bonds issued prior to December 
1, 1917, are leontinued in force after 
December 1, 1917. bv the execution of 
continuation certificates the tax applied 
to the premium charged for the issu- 
ance of such certificates. 


OPENS HOSPITAL 


The Libertv Mutual Insurance Com- 
pany of Massachusetts opened an 
emergency hospital at 107 Front Street. 
Worcester. Mass., for the benefit of 
about 20,000 emplovees of more than 
100 industrial plants located in that 
city. A registered nurse will be in at- 
tendance to administer treatment to !n- 
jured employees. A visiting nurse will 
attend to the cases where an employee 
is unable to leave his home. 
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Adjusting Caruso Claim 

This week the 
noted tenor, prepared to adjust any 
claim he might have following the slight 
injury he suffered while 


carries $100,000 accident insurance. It 


is believed that the injury to his knee 


is little more than a source of incon 

venience and that he will not be forced 

to cance] any of his appearances. A. A. 

La Duke of the Hartford Accident & In 

demnity has the adjustment in charge. 
a a a 


Liability Premiums Mount 


The Massachusetts Bonding & Insur- 


increase in 1918 
automobile pre 


ance will show a large 
general liability and 
miums in its New York office. 
ment Manager G. G. Wetzel may even 
be able to report a larger business in 
those two lines than when the company 
was writing compensation also. 
A * + 
Aetna Away Ahead 
While figures have not yet been pre 
pared, it is believed that the Aetna 
Company’s office at 100 William Street, 
New York, will exceed in premium in 
come the highest estimate made by the 
management of what it might be pos 
sible to accomplish in 1918. 
+ * * 
Ely Now a Captain 
Edmund Ely, formerly automobile de- 
partment head in the Aetna Office in 
New York, was in the city this week in 
a captain’s uniform. 
* * > 
F. and C. Team Won 
Major Arthur D. Kelley, of the Fide} 
ity & Casualty, has received the follow- 
ing in a letter from W. M. Henderson, 
chairman of the Downtown Teams Com- 
mittee of the Red Cross Christmas Roll 
Call: “Permit me to congratulate you 
on results obtained in the Red Cross 
Christmas Rol] Call Drive. The teams 
under your supervision, secured the 
greatest amount of money, also the 
largest number of subscriptions. In 
fact, the results show that you have 
turned in to the committee more than 
double the amount of any two teams 
working in the district.” 
a * aa 
Wisconsin Making Changes 
The Wisconsin authorities are consid- 
ering a number of changes in the work- 
men’s compensation schedules. 
os + + 
Fidelity and Deposit Results 
In spite of the elimination of much 
casualty business, the Fidelity & De- 
posit shows an increase in surety and 
burglary business for eleven months of 


casualty offices carry- 
ing disability insurance on Caruso, the 


singing at the 
Metropolitan Opera House. The singer 


Depart- 





$120,809.21 and a splendid underwriting 


profit, says the company. “Prompted by 
special conservatism it increased its re- 
insurance ceded over last year by $116,- 
725.45 so that the gain in net premiums 
is nominal.” 
a oa * 
Date Not Fixed 
No date in February has been set for 
the annual meeting of the National 
Workmen’s Compensation Service Bu- 
reau. The special committee of six is 
working on the various questions now 
before the Bureau. 
* *” A 
Monthly Premium Profitable 
William W. Schank, manager of the 
monthly payment department of the 
Great Kastern Casualty, reports a prof- 
itable year in spite of the inroads made 
upon the premium income as a result of 
the influenza. 
a a ~ 
Liability Lines Heavy 
Companies in whose premium income 
there is a large proportion of liability, 
automobile and compensation business 
are reporting a heavy increase for the 
year. Those companies which write 
many lines, the premium income on 
which is about equally divided, do not 
show nearly so much increase. 
a * >* 
Now Has Large Force 
At a luncheon given to the employes 
of the Manufacturers’ Mutual Insurance 
Company, Jersey City, President A. E. 
Williamson said that in two years the 
company has increased its office force 
from 16 to almost 200 persons. The 
company is preparing to erect a build- 
ing for its own use. 
- -« 
Henry C. Sawyer Dead 
Henry C. Sawyer of Boston, who only 
last week was appointed general super- 
intendent of the Employers Liability, 
died last Saturday night of influenza. 
He had been counsel for the corpora- 
tion for a number of years and had 
given up some government work to oc- 
cupy the office vacated by the death 
of John J. Murray. 
* * * 
May Increase Capital 
It is expected that the National Sur- 
ety will soon increase its capital from 
$4,000,000 to $5,000,000. The company’s 
stock is now quoted around $220 a 
share. 
ok ca + 
Where the Money Goes 
A New York plate glass underwriter 
has just figured up his loss ratio for 
the year so far, and finds it to be 51 
per cent. This would at first glance 
appear to be a fair loss ratio. The as- 
sured may reasonably expect to get 
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back that much of the premium. But 
few companies, if any, are getting by 
with less than 35 per cent. commission. 
Add that to the loss ratio and 86 per 
cent. of the premium is accounted for. 
Then add ten per cent. for taxes and 
the four per cent. remaining will just 
about pay for manager’s salary, leav- 
ing any other overhead unaccounted for 
as well as any profit. 

~ * > 


May Get 40 Per Cent. 

It is now thought that creditors of 
the Illinois Surety will get about 40 per 
cent. of their claims and the stock 
holders will get nothing. 

* a a 
United States Will Gain 

Without any figures yet prepared the 
United States Casualty will undoubtedly 
show a good year in general results. 

aa * * 
Preferred’s Year 

The Preferred Accident will show a 
substantial increase in premium income, 
also in assets, when the 1918 figures 
ure made up. 

* * >” 
Takes More Space 

The Great Eastern Casualty has leas- 
ed additional space at 123 William 
Street, and has installed its statistical 
department in that building. A. C.*Hen- 
drick, statistician of the Great Eastern, 
is in charge of the department, which 
has been moved from 55 John Street. 

* * * 


State Fund Recommended 
The special recess committee of the 
Massachusetts legislature on  work- 
men’s compensation insurance has 
voted to recommend to the legislature 

the establishment of a state fund. 

* A‘ ok 
Not Under the Act 

H. H. Kohlsaat, the Chicago pub- 
lisher, registered at the Hotel Cecil 
in London recently and was assigned 
to a room on next to the top floor. The 
following morning he rang for a bell- 
boy. When there was no response to 
the second call he lifted the telephone 
receiver and waited in vain for “Are 
you there?” Failing to establish any 
communication with the office, he dress- 
ed and started for the office to register 


indignation. The elevator wasn’t run- 
ning. He began to walk down. On 
the fourth landing he met a housemaid, 
and asked in strong Chicago language 
what was the matter with the hotel. 


“Well, sir, you see, sir,’ came the 
answer, “the Zeppelins were reported, 


and we were all ordered to the cellar 
for safety.” 

" —_————-!” After which Mr. 
Kohlsaat said: ‘Well, I'm on the next 
to the top floor and I wasn’t warned.” 

“No, sir,’ was the bland reply, “but 
you see, sir, you don’t come under the 
Employer’s Liability Act, sir.” 

- * c- 


$16,700,000 Premiums 

The Eastern Underwriter is advised 
by the Maryland Casualty Company 
that the premium income for that com- 
pany for 1918 will be approximately 
$16,700,000, which is an increase of 
about $3,500,000 over 1917. 

+ * * 


World Life & Accident Quits 

The World Life & Accident, Chicago, 
has reinsured its business. The Na- 
tional Relief Assurance, of Philadel- 
phia, has taken the business in New 
Jersey, Vermont and West Virginia. 
The Continental Casualty takes that in 
Massachusetts and New York. 
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CASUALTY AND SURETY POINTERS 
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How some fellows 
Patterning get scared out of 
After making a fight is 
John L. Sullivan told by the Stand- 
ard Accident thus: 
Every once in a while a letter comes 
in‘ here telling us that there is no 
chance for any more business in some 
town or other because the “So-and-So 
Company” has all the good business 
sewed up. There you are! The other 
fellow has run a bluff and is getting 
away with it, too. He has talked our 
agent out of even making a try. No 
such statement was ever true. No such 
statement will ever be true. Some fel- 
lows make others think such is the 
case, but did you ever notice that the 
fellow who gets away with that state- 
ment is right on the job all the time 
looking for more business? If he had 
it all there would be no need for the 
search for more. There you are—that 
is one way to use bluff in your busi- 
ness. Be so busy that the other fel- 
low gets the idea that he has no chance 
to beat you to it. A nice profitable 
blutf, well worth trying out. 


John L. Sullivan won 
fights because he had 
low’s goat before a blow was ever 
struck. He bellowed like a_ bull. 
Glared at the other fighter and made 
him think there wasn’t a chance in the 
world against such a roar. This ac- 
cident business is a fight. Go to it. 
Blow your own horn. Make a noise 
and advertise yourself. 


of his 
fel- 


most 
the other 


* * * 


Gerald Bunker, agency 
director of the Na- 
tiona] Casualty, De- 
tioit, tells his agents 
how he regards condi- 
tions after the war. He says: 

“During periods of exceptional pros- 
perity it is not as easy to make the 
people realize the necessity for the 
carrying of accident and health insur- 
ance protection as it is when conditions 
are normal. During the war it was pos- 
sible for a large percentage of wage 
earners through the higher wage scale, 
overtime, double time, etc., to make 
more money than they ever dreamt of 
before. While this has increased their 
ability to take and pay for insurance 
protection, it has also had a tendency 
to make them careless about making 
provision for the future, and with their 
high earning power they have felt that 
they could let the future take care of 
itself and that they were prepared for 
any emergency. 

“The records show that the best re- 
sults have been had by the health and 
accident insurance companies during 
normal times, and that a period of ex- 
ceptional prosperity will seriously af- 
fect the business almost as much as a 
period of industrial depression. This 
is contrary to what would naturally 
seem to be true, and yet the experience 
of nearly all the companies engaged in 
the industrial accident and health in- 
surance business shows this to be ab- 
solutely true. 

“While the close of the war will prob- 
ably not materially affect the wage 
scale, at least for some time to come, 
it will remove the necessity for over- 
time, Sunday work, etc., which is the 
medium through which the wage earn- 
ers have been able to make much of 
their increased wage. 

“From the present outlook we will 
have normal times during the next few 
years with reasonable prosperity, and 


Too Much 
Prosperity 
Hurts Business 


everybody working at good living 
wages. Prices of commodities will 
gradually be lowered and the wage 


earners will have a fair margin between 
their income and the necessary ex- 
penses. They, however, will not be 





make 


able to lay aside sufficient to 
them independent of any emergency 
such as sickness, or accident, and pro- 
vision must be made for this by the 
carrying of insurance in order to be on 
the safe side. 

“There is every reason to anticipate 
that the next few years will be excep- 
tionally favorable to the industrial ac- 
cident and health insurance companies, 
and their field men through whom the 
business is secured. 


“The recent epidemic which has been 
so prevalent throughout the country 
has gone a long way in the education 
of the people to the carrying of health 
insurance. They have begun to real- 
ize the loss of income through sickness 
and the necessary extra expenses of 
an emergency of that kind. The insur- 
ance man will no more be called upon 
to appeal to the imagination of his 
prospect as to what might happen if he 
were sick. He has had the experi- 
ence and is entirely willing to be shown 
how he can now arrange so that in the 
future he won't be caught without an 
income in any emergency. 

“The harvest time is here, and dur- 
ing the next few years it should be 
the insurance man who works over 
time and double time in order to make 
the most of his opportunity.” 


s . * 
H. B. Sprague of the 
Unprecedented Maryland Casualty 


Opportunity in 
Contract Bonds 


tells his agency force 
to prepare for a big 
business in contract 
bonds. He says: 

“With the war ended, it is fairly cer- 
tain that renewed activity in contract 
work will soon become apparent; we ex- 
pect to see a pronounced impetus in 
this direction by the coming of spring 
and in the warmer sections of the coun- 
try even before that time. In fact, the 
letting of some contracts which have 
been deferred on account of the war, is 
already coming to our attention, as for 
instance, a $5,000,000 project for widen- 
ing and improving one of the principal 
bridges over the river in Chicago, and 
the construction of a sewage disposal 
plant in Milwaukee. 

“We are already beginning to hear 
from agents, asking what we expect to 
do in the way of broadening powers of 
attorney for contract bonds in the com- 
ing months of expansion; our answer is 
that we shall be glad to give the largest 
powers of attorney commensurate with 
the needs and opportunities of the 
agency, if such agency has, or will se- 
cure, the underwriting experience, judg- 
ment and personne] to warrant the ex- 
tension of the authority. If it has not 
the requisites for properly handling con- 
tract bonds it goes without saying that 
the Company cannot grant these powers. 
and the Home Office will have to be 
very clearly satisfied concerning the un- 
derwriting qualifications of agencies re- 
questing powers, or modifications of 
powers already held. 

“We have written in contract bond 
premiums during Nineteen-Eighteen ap- 
proximately $515,000; a very large per- 
centage of this business comes from 
less than ten per cent. of our agents. 
A surprising number of large cities are 
scarcely represented in the list. This 
is not at all as it should be, and the 
correction of the condition is in the 
hands of the agents who are not now 
securing their share of contract busi- 
ness or the share to which the Com- 
pany is entitled by reason of its com- 
manding position in the insurance field. 

“We believe it well within bounds 
to ask and expect an increase in pre- 
mium income from contract business in 
Nineteen-Nineteen of 50 per cent. over 
Nineteen-Eighteen, which will mean an 
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income of $750,000. But in order to 
secure this income and furnish an ade 
quate service, it is absolutely essen 
tial that our agents be prepared to 
handle the business in competition with 
the agents of other companies. 

“It is the purpose of this statement 
to suggest and urge those agents who 
are not now writing any considerable 
volume of contract bonds, and who are 
not prepared to furnish the service that 
will enable them to write such a volume, 
to survey the situation and take steps 
to place themselves in such shape as 
will permit them not only to get their 
part of the coming harvest, but to take 
care of it in an efficient and competent 
way.” 


REINSTATEMENT OF SOLDIERS 

The Peerless Casualty’ of Keene, 
N. H:, has made the following an- 
nouncement: 

“We shall be pleased to reinstate any 
policy which was given up by a policy 
holder of our company on account of 
going into’ their country’s service, 
granting full immediate benefits under 
the accident provisions of the policy 
and the policy will be in full benefits 
from sickness after five days from the 
time of reinstatement, i. e., for said 
five days health insurance is not fur- 
nished; but after that it is; all accu- 
mulations accrued to the credit of the 


policyholder will be allowed just tne 
same as though the policy had not ex- 
pired. If the old form of policy was 
destroyed or lost, we will issue a new 
policy without charge; said new policy 
will carry the same indemnities as the 
old policy for the same rate of pre- 
mium except where there is a change 
of occupation. In that case we will 
allow all accumulations under the old 
policy and the immediate coverage as 
outlined herein giving a policy carry- 
ing the amount of indemnity at the pre- 
mium charge which was effective when 
the original policy was issued.” 


REFUND HELD ILLEGAL 


Attorney General Joseph McGhee, of 
Ohio, has handed down an opinion that 
the Industrial Commission of Ohio can- 
not make a cash refund of $350,000 from 
the surplus of the workmen’s compen- 
sation fund, as no authority at law ex- 
ists for such a refund. The re-adjust- 
ment of rates July 1, 1918, disclosed a 
heavy accumulation of surplus, and the 
commission had planned to refund this 
to the subscribers. 


The athletic committee of the 
Travelers Club, Hartford, has entered 
a strong basket ball team in the in- 
surance men’s league which is now 
forming. 
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WRITE US TODAY—We have territory open and best commissions 





Insurance Company 


Reserve Loan Life 27% ,Com 


‘“The American Farmer Must Feed Our Allies In This War! Conserve Food’’ 











UMMMDISUNNUROUNTEUEUAOOU LUGO A 


ailllll 


TTT UMUC UMM ULL UCUMOLICIU MUON UMMC UNTO NCT TUT TTP TRUMAN UUU UT Un 











reas =| p> = &® A he 








